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Expired

FSBO

Pre-Foreclosure
Neighborhood Search
Call Capture

landvoice.com | 888.678.0905 LANDVOICE


https://www.landvoice.com/

I've been called the Nation’s Leading Expert in the self-storage business.
Our team has helped our Clients to amass over

sq uare feet of
F
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SELF STORAGE
ACADEMY

SelfStorageAcademy.com e 1-866-693-5999



http://selfstorageacademy.com

Most Trusted Name in Probate

Invest in the
rapidly
expanding
probate market!

» Steadily Increasing
Lead Source

» Minimal Competition
» Motivated Sellers

« High Equity
Properties

US Probate Leads:

« Only provider of every county in US
+ 15 years in business

+ All data verified before skip tracing
 Flexible data plans

« Monthly subscription & 1x purchases

US :
ﬁPRDBATE Use Discount Code

LEADS Realty411
- ESTATE WEALTH - MOTIVATED SELLERS to RECEi‘U’E a DiSCOUﬂt
—/ on Your First Order!

866.333.3647 - realty411.usprobateleads.com
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UNIVERSAL COMMERCIAL CAPITAL
PRIVATE MONEY LENDEHR

FINANCING SOLUTIONS WITH UCC

HARD MONEY LONG TERM FIX & FLIP
LOAN RENTAL LOAN LOAN

Low rate, low cost & low down payment.

i!

{" 888-334-9039 &

lvy BACA Eric TRAN

ivy@universalcommercialcapital.com eric@universalcommercialcapital.com

www.universalcommercialcapital.com

Copyright & 2020 UCC, ANl rights reserved
Qur mailing address 15: UCC B907 Warmer Ave Ste 1465 Huntinghan Beach, CA 9264 7-8303
BRE#:01217502 MMLS#:1TI07TS8 Toll Free: 888-334-9039

DO6®0

auniversalcommercialcapital
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10 WEBINARS | 3 BoNus sessions [ NVESTING FOR YOUR
SENNNCCUCNEE  rAMILY'S FUTURE

Coronavirus Impact on Traditional
Investing & How to Mitigate Your Risk
Through Multifamily /,

&

Understand Syndication Roles & ROl as a .y
General Partner + Multifamily Financing

Tax & Asset Protection
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Now, you can get all the money back
for every car
you'll ever buy, drive, and own.
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I'll bring you ﬁmding
And squirrels
But mostly ﬂmdmg

Reliable Funding from the Borrower’s Best Friend

Every day, borrowers turn to us for reliable and fast funding for real estate investment properties.
And like a trusted friend, we deliver. In a short time, we've built an exceptional track record for
responsiveness, performance and customer loyalty. Want to see for yourself? Just call.

Fix & Flip, Rental, Refi, & Cashout

Single and Multi-Family & Commercial
BBB-608-1616 | pat:huﬂand.mnu’realtﬁii w

Patch of Land
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Flip and Dani Robison
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Dynamic Duo Share The Route
To Financial Freedom & Empower
Others to Their Best Life
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Is ITTime To “FLIiP” TO
LLuxury VacaTioN RENTALS?

New Opportunities in real estate that
can generate higher returns are here... - Robert Chou

\ [ &

We Teach You How To:
= Generate incomea in _
saasonal areas wilth homes you '
don't own and have NO RISK cau N | Buy/Sell, Hold/Rent....
« Generate full ime income on properties ; - as the “flipping boom” ends...
you don't own : ) another Boom is emerging:
= Help others save their homes, and make -
terrific profits To find out more Text:

+ Creale massive value on luxury homes and LuxHome to 44222
cas - W 2 - skl
cash in big-tme with NO financial risk to receive our 7-part short

= Find great deals thal most people in
this hisiiess have ro CLUE video interview series

how to find
= And so much more

N

TAKE ACTIONTODAY AT: WWW.LUXHOMEPRO.COM


http://www.luxhomepro.com

Investment Group

For Millionaires and Future Millionaires

INVEST IN COMMERCIAL REAL ESTATE WITH
MICHAEL POGGI AND THE MILLIONAIRES GROUP

MAKE A 10 PERGENT HIXTED RETURN OR INVEST
AS A PARTNER AND POSSIBLY EARN EVEN MORE!
APARMENT BUILDINGS, OFFICE BUILDINGS,
LAND, HOUSEFLIPPING, ETC...

CONTACT THE MILLIONAIRES GROUP 954-306-3586 infoCthemillionairesgroup.com



http://themillionairesgroup.com/
tel:9543063586
mailto:info@themillionairesgroup.com

LINDA'S LETTER

Our Business is Evolving Virtually, Join Us!

We're not letting COVID-19
deter us from networking and
educating the masses.

Photo by John De Cindis

By Linda Pliagas, Publisher/Editor

Dear Friends of REI Wealth;

Thank you for joining us once again
for our new issue.

Certainly, we commend you for
tuning in and tuning out the noise that
surrounds us. While circumstances may
seem chaotic and uncertain during these
tumultuous times, let's remember the
commonalities we all share, regardless
of race, heritage or political
background.

We all want to live in peace to
enjoy freedom of religion and self-
expression. We all yearn for quality
education, so that we can have the
opportunities to financially provide
for our families.

After all, the American Dream is
for our children to do BETTER
THAN US, not worse. To help our
readers, subscribers, fans, and
followers get BACK ON TRACK to
start or grow that family legacy, we
are conducting a series of Virtual
Investor Expos. Our next one will be
July 25th and 26th. You'll be able to
find details about our events at our
website, REIWealthmag.com, as
well as on Realty411.com.

Some timely topics and subject
matters that will be covered are vital
for the success of our portfolios,

including: rehabbing, land trusts,
multifamily investments, syndication
deals, best rental markets, private
finance, taxes, insurance options,
IRA investing, leverage, buying and
holding, motivation and positive
thinking, and so much more.

These must-attend
complimentary weekend expos are
specifically designed to inform
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investors and give insight to assist

our guests in making important
decisions about their financial goals
right now, and in the years to come.
One of the benefits of our
complimentary Virtual Investor Expos
is that each participant may ASK
ANY QUESTION they want at the
end of each presentation! It's a great
opportunity to connect with



"" We all want to live in peace to enjoy freedom of religion
and self-expression. We all yearn for quality education, so
that we can have the opportunities to financially provide

for our families."

distinguished educators and
knowledgeable leaders who are actively
engaged in real estate investing -- day in
and day out.

Realty411's first weekend expo in

March 2020 generated over 535 RSVPs,

hosting investors LIVE from 35 states,
and five foreign countries! We expect
numbers to only increase due to our

continued marketing efforts and
associate referrals.

I 'hope you can join us for this very
special weekend expo on July 25th and
26th, let's all unite online and feel more
connected. Also be sure to keep
returning to our website to learn more
about our next live events, once social
distancing mandates are over. In the

- Linda Pliagas

meantime, count on our REI Wealth and
Realty411 team to keep bringing you
quality information, news and articles to
keep you moving forward.

Thank you for reading, and stay safe!

Linda Pliagas

REIWealthmag.com
REALTY411.com

© Sira Anamwong/123RF.COM
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Creating More Income?
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Begin Your
Journey to Freedom

WWW.THEMAVERICKDIFFERENCE.COM

and

Doubling Your Income
in The Next 12 Months!
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Considering Real Estate as Part of Your IRA?

A self-directed IRA makes it possible to diversify your portfolio and gain more control over your
investment choices when planning for retirement. A PENSCO Trust Company IRA gives you
the freedom to invest in most forms of real estate, including:

Residential Income/Growth Properties
Cormmercial Properties

« Mortgage Notes and Trust Deeds

»  Non-Traded REITs

Learn the benefits of using a tax-advantaged
account for real estate investing.

Download your FREE Investor's Guide at

go.pensco.com/realty411 html

£ 2018 PEHSCO Trust Company, & subsidiary of (s Bank. PENSCD Trow Company performs the duties of an indepsnden custaden of aseets for sell-directd indihvidusl and Business
retirerment Socounly @ dors. nl prowvade meesiment advice, well Pvestenis oF ofter any lan or legal advice. Olends or pobendial clients e advined o perform Bheir owe dus alligenoe
in choosing ary Investrend opportusdty as well as selecting any profesuoral io usist thees with an investment opporaundty.
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b ss Prresimend cormpasy through Opas Bark {"Opus Afistes "] Offer than e Opus A%laies, PENSCD i ral effilisiss with sy Srancisl professionsl, nyeatmesnd sponso,
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NEED A
LENDING PARTNER

FOR YOUR REAL
ESTATE INVESTMENT?

 \
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CIVIC delivers fast, honest, simple lending for real estate investors.

Whether you're an experienced investor or a first-time borrower, we are here to help you
break through traditional lending barriers to unleash ever-increasing success.

BRIDGE PROGRAM

YEAR YEAR
TERM TERM

RENTAL PROGRAM

/1 7/1 10/1

ARM ARM ARM



http://www.civicfs.com
tel:8774724842

GETTING
STARTED IN
REAL ESTATE
INVESTING

By Mike Jordan




t’s easy for us to hesitate when hard
earned money is involved. This is
especially true for first timers as they’d
rather test the waters to get an
understanding prior to fully investing. Real
estate investors need to be prepared enough to
know what they’re getting into and be confident

No Excuses

enough to act. That’s why Unique Wealth E xcu Se

Education is here to give you the steps in order
to take your leap of faith in real estate, which

leads you to profitable returns. EK:“SE

1o take yor Excuse
Look at lots of deals Excuse : I Excuse
One of the best ways to build your

confidence is by assessing more deals,
diversifying your knowledge, and gaining experience along
the way. When you put your knowledge into practice, this
is the first step towards being a successful and confident
investor.

You are going to deal with the possibility of mishaps
with your investments but with proper guidance and lessons
learned from your past mistakes, and having access to
mentors and other investors will help in decision making.
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Don’t make excuses

There are TONS of excuses that investors make. Some
of them are:

1 don 't know what strategy to use. There’s a lot of them
out there! Wholesaling, Wholetailing, Rentals and
Flipping. Working with the least amount of money and
variables is a great way to start and learn about all
strategies along the journey.

I don't know how to manage a rental property. Surround
yourself with landlords and property managers that can
guide you.

I dont have the cash to start. Start with wholesaling or
use family and friends funds to get the ball rolling.

You might notice that a lot of investors are waiting for
the right market. You may have some info based on what
happened during the previous markets to gain information
for better future results. When you try to time the market
and buy at the right time, you’re hit with multiple variables
to go right for you to profit. For example, if a buyer gets
delayed for a month and backs out of a deal, you’re left
with a property that has seen its window close forcing you
to scramble breakeven. If the progress of a fix and flip isn’t
moving fast enough, you can lose a lot of money in interest
fees, so you really have to plan your projects well. This is
what mentors like Unique Wealth Education is here for to

assist you with our experiences on considering all factors
and using different strategies at different points in the
market with always keeping in mind the worst case

scenario.



https://uniquewealtheducation.com/
https://uniquewealtheducation.com/
https://uniquewealtheducation.com/

A clear lack of knowledge can be
a source of apprehension and anxiety
especially if you’re unclear about the
process, strategy, or terminologies
used in practice. Due diligence can
help you come a long way. In this
day and age, there are a lot of
resources that you can find online
from blogs, webinars, and even
podcasts that are just a few clicks
away. Nothing beats guidance from
someone who’s done and been
through this experience already.

It’s important to know that you
have to be specific in gaining
knowledge about real estate
investments. Once you pick a
strategy or niche, read on about it
and use whatever access to sources
you have in your disposal. Also,
write your goals down, list the steps
needed to get there. Arm yourself

with the right education and attend as
many investment meetings as much
as possible.

There is no guaranteed so called
safe deals, but there is shadowing and
mentorship that could help.
Sometimes learning all the possible
pitfalls is even more important than
learning the positives of deals.
Learning how to stay away from
pitfalls is a tremendous plus and
keeps the motivation. The more you
understand the chain of events that
lead to these errors beforehand, the
more you can prevent these from
happening in the future. Accept the
potential risks and learn from them.
Learning the process of risk
management in a repetitive process
would become habitual for you.
Becoming accustomed to these risks
will help you to become motivated

23

towards investing. Find someone
who will educate you to better
understand risks and handle them as
best as possible.

It’s a good idea to gather

information and opinions from
experienced sources.You need
partners who can help you along the
way who are not only a source of
guidance but who are essential in
accomplishing day-to-day operations
of management. Building a good
rapport with your partners and clients
is crucial.

In time you will realize just how
amazing real estate investing is when
guided and helped by the right

people. Attend our monthly meeting
every first Thursday of each month

at 6pm. To learn more, contact us at
(734) 224-5454 or email us at

info@getuwe.com.



https://www.facebook.com/groups/2585168814890315/
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HOW WE ARE LENDING DURING
THE COVID - 19 / CORONAVIRUS

NG :
PRESTIGE EXECUTIVE FUNDING

Main Office: 786-837-5297 Gene@fundmeprestige.com www.fundmeprestige.com

®  PRESTIGE EXECUTIVE FUNDING

Is still lending and this is the deal we are offering and the Information that we need:

Broker/Borrower

Interest/Points — Min 10-12%/2-4% points (BROKERS WILL BE TAKEN CARE OF) .
Max LTV 65% of Purchase Price or BPO Value. If BPO is higher than purchase price, LTV is 65% of the BPO. -

{i.e., Purchase S75k. BPO S100k. Loan can be up to $65k)

Borrower agrees this is a First and only Mortgage

Construction/renovation lending up to 100%, funded AFTER completion of each phase of draw schedule

Term of Loan: 12 months w/ 6 month extension at 1-2 points due to extend

Absolutely ND owner occupied

It ahove is agreeable please send us the following information (provide in summary form by email or attachment):

Brief description of asset and address (i.e., Turn key Duplex w/ leases in place | 1 sty 2000 Sq Ft Single family,
needs cosmetic renovations for fix and flip, etc.)
Purchase price [or est value if owned)
Requested loan amount

Purpose of loan

Use of loan proceeds (if other than purchase)
Exit/payoff slrategy

Source of funds for payments

Anticipated or verified credit score

If a deal appears viable, next steps will be:

Collect Admin fee of S500
PRESTIGE EXECUTIVE FUNDING Application including financials
PRESTIGE EXECUTIVE FUNDING request for credit report/background of borrower and guarantor.

Once we have these items, we can review and should have enough for TERM SHEET.


tel:786-8375297
mailto:gene@fundmeprestige.com
http://www.fundmeprestige.com

SPI RE THE WORLD
& PUBLISH YOUR
BOoOK TODAY
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ST HE MOST RESPECTED
FULL-SERVICE PUBLISHING FIRM

Hard cover and digital distribution
Custom designs and illustrations

Full Publicity and Promotion Campaign

Your book made available at all major secular and
specialty Christian bookstores including:

and many more.

Call today for your Free Publishing Kit!

895-505-2327



tel:8555052327

AVAILABLE ON AMAZON/KINDLE BOOKS/BARNES & NOBLE

JIMMY REED

NO FEAR

REAL ESTATE

MAKING MONEY WITH

M Y

Learning How To Be A Real Estate
Investor Just Got A Lot Easier!

Order your copy now!

www.JimmyReed.net

No Fear Real Estate—
The investing book for all
levels of real estate investors.

Written by immy Reed, 3 30-yvear veteran
in real estate, " Mo Fear Real Estate™ B a
masst for amy invesior who wants to get info
real estate imresting, or take their investing
caresf 1o the next level,

It covers scenarios such as starting out
with no maney, and using assignments ano
double closings 1o get deals done with no
ouf-of-pocket money.

It moves onto buy-fix-sefl and buy=Tix hald
sirategies to start building your wealth in
real estate

For more advanced investing, it covers owner
carry notes and even selling the notes

Some graphs have been added, and some
removed, from the origmal version of the
book, =0 11 may be advantageous to purchase
the original "No Fear Real Estate” as well
This will give the reader 3 glimpse of the
changes over a 10 year oyche in real estate

limmy ado has training and meniornng
pragrams available that cover wholesale,
probate, and becoming debt free. These
sessions were filmed in live classrooms,

and are availabée 1o watch at amy time,

All programs come with video links, PDF
boaks that include all documents, marketing
materials, and more—averything you need
ko get started.
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is a French term meaning
superior force. It is also a contract clause that
relieves parties from performance when an
extraordinary event occurs. Such challenges,
known as ‘black swan’ events or generically
Acts of God’, may be mitigated by a force majeure clause
acknowledging that contracts can’t be fulfilled when issues
are outside of everyone’s control.

Did the Coronavirus arise from bat soup in a filthy, fetid
wild animal market? Or was it accidentally leaked from
China’s national biology lab in Wuhan? It doesn’t really
matter. It is a superior force that was not foreseeable.
(Although some would argue that with so many novel
infectious diseases arising over the last 20 years, epidemics
should now be expected).

With that last thought in mind, going forward, you
should work with your attorney to include specific force
majeure provisions in your contracts. A well drafted
clause may excuse performance during events that are
beyond the reasonable control of the parties. These can
include acts of terrorism, labor shortages and strikes, new
government regulations, fire and floods. Events such as
epidemics, pandemics, biological outbreaks and wide
spread illness should now also be incorporated into
force majeure clauses.

What if your current contract does not include such
language or the event doesn’t trigger a force majeure
clause? Your fall back position is the doctrine of
“frustration of purpose.” This doctrine can excuse
contractual performance if events have now made it
impossible to perform, or the central purpose of the
contract has been frustrated due to unforeseeable events.
However, Courts do not favor upending contracts under
this doctrine. You are better off relying on a well drafted
force majeure clause.

AVIRUS

best selling author. As part of Robert
: Kiyosaki’s Rich Dad’s Advisor group he has

written six books which have been translated

It is interesting to note that a Chinese agency is issuing
force majeure certificates to local companies unable to
perform on their contracts due to the Coronavirus
challenge. It would be nice to just wave a certificate and
make all the issues go away. But in the United States and

other common law countries, force majeure is a question of

fact for the Court. Was the event reasonably foreseeable?
Were any notice provisions complied with? Does prior case
law shed any light on the current situation? These are all
facts to be considered. A government certificate won’t
work here.

Still, your Chinese counterpart is probably struggling
even more than you are. Is litigation even advisable? And
if so, could you even collect?

The bigger issue for everyone is to understand the
nature and need for force majeure clauses in your contracts.
Well, that and the need for alternate sources of supply
outside of China.

Garrett Sutton is an attorney, speaker and

: into 11 languages. Garrett focuses on corporate and asset

protection law and speaks to audiences on the importance

: of asset protection. His advice is pertinent, timely and

valuable.

Garrett received his Juris Doctor Law Degree in 1978

from Hastings College of the Law, the University of
: California’s law school in San Francisco. He received a

B.S. in Business Administration from the University of
: California, Berkeley, in 1975. He is licensed to practice in
: Nevada and California.
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Greed Pandemic

:5::3.'; l‘i‘.
L
i
o ’ N .'1"..
/ i o i 4 ) ) 'h"..
’ i : r|l" v "'..,‘_..
F
I ",
ol \
ﬂ L
i

Protecting Your Assets
s MORE Relevant Post-COVID-19

By Randy Hughes
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f you wondered about your
need for privacy and asset

protection before the

Pandemic, it will be

critical for you and real

estate investors like you
post-Pandemic.

The effects of the epidemic will
be felt for years, not only financially
but legally. If you have put off
creating an asset protection plan,
now would be a great time to start.

We have long known, as real
estate investors, we are more
inclined to be sued than most other
occupations. Why? Because the
average American assumes that ALL
real estate investors are RICH!
Therefore, we are good targets for
frivolous lawsuits.

People with cash in the bank and
no hard assets are not good targets
for lawsuits because, unlike real

estate, cash can disappear quickly . . .
and buildings cannot. Furthermore,
unlike deeds and liens, bank account
balances are not available through
public records.

Until you have been pursued by a
contingency fee lawyer (and his or
her deadbeat client), you might not
feel the need to protect your assets.
But, if you are going to stay in this
game long-term, it is just a matter of
time before the wolves will be at
your door.

The paradox of our careers is the
more successful we become, the
more of a “target” we are for the
nefarious characters in our society.
These characters do not want to work
hard (like us) to become wealthy.
They prefer the “easy route” via our
dubious legal system.

I spoke 33 times last year to real
estate investment groups around the
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nation. I stressed the need to get titles
to real estate out of personal names
and into Land Trusts for privacy,
asset protection, and estate planning
purposes.

In almost every gathering,
someone asked the question,
“Why do I need to protect my
assets, won’t insurance take
care of any claims?” My
standard response was, “I
believe in insurance and think

you should buy all you can
stand, but DO NOT RELY
ON IT EXCLUSIVELY!

Insurance should be only one-leg
of your asset protection stool. Why?
Let me give you a recent example!
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When the pandemic first arrived in
America and almost every business
was shut down, I called my
neighborly insurance agent. Here is
how our conversation went: “Hi Bob,
I am calling because after 40+ years
of paying you a premium for
“business interruption” insurance, [
need to make a claim.” Bob
responded, “Sorry, but pandemics are
excluded!” My response was,
“Really? Forty years of premiums and
now [ AM NOT COVERED?

It is folly to rely solely on
insurance to protect you when you
need it the most.

As an aside, please read your
policies. You will find LOTS of
exclusions and often you are not even
covered for “defense costs.” In other
words, you can go broke just
defending yourself (read: legal fees)
from a legal challenge in which you
are totally innocent.

What is a real estate investor’s first
line of defense? DO NOT OWN
PROPERTY IN YOUR NAME! I
have been preaching this to my fellow
real estate investors for more than 40
years. | have been a full-time real
estate investor for 50 years, and early
in my career I discovered the benefits
of using a Trust to hold title to my
investments. [ have written about the
benefits extensively in this
publication and many others.

Some people “get it” and many do
not. They live in a dream world
assuming that THEY will somehow
be spared the sorrow and expense of a
frivolous lawsuit (or worse yet, an
attack by an irate tenant on them or
their family at their personal residence).
Consequently, they risk years of hard
work and their family’s safety and

financial security because they are
too lazy to fill out a few papers.

I can lead a horse to water, but . . .

What is YOUR net worth, worth?

Is it worthy of protection? How much
of a price have you paid for it in sweat
and tears? Are your family’s safety and
security important to you? Perhaps you
spend hours each week watching
sports? Would it make sense to spend a
little bit of your valuable time learning
how to create a trust to hold title to
your investments? The answer is
obvious, you just need to do it and DO
IT NOW!

What does this rant have to do with
the pandemic? Plenty. Contingency
lawyers and their deadbeat clients will
be developing new and creative ways
to find someone to sue because of the
virus and its effects on tenants, businesses,
and anyone with assets they covet.

If you can believe there are
elements of our society that will walk
in front of a car to eventually receive a
“paycheck,” then you can also believe
that it is time for YOU to get OFF the
title of all of your real estate
investments (and NEVER buy property
in your name again!). Use a trust, you
will be glad you did!

Several times a year [ hear from

people who have heard me speak or
students who did not act on what they
learned from me. They tell me they
failed to take my recommendation, and
now they regret it.

Don’t be one of those people.

RANDY HUGHES,
Mr. Land Trust

I encourage you to learn more by
going to my FREE online training at
www.landtrustwebinar.com/411 and
text “reasons” to 206-203-2005 for my
free booklet, Reasons to Use a Land
Trust. You can also reach me the old-
fashioned way by calling me at 217-
355-1281. (I actually answer my own
phone unlike most other businesses in

America today!)


http://www.landtrustwebinar.com/411 
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Could the Corona Virus

provide the next Boon
for Private Mortgage Lending?

By Edward Brown
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he Corona Virus had
all but shut down
conventional lending
in late March 2020
and most of April
2020. Although it now appears that
many banks have loosened up, they

are far behind in applications due to
the shelter in place restrictions and
lack of certainty in the market.

This situation may provide a boon
to the private lending industry as it
has done at times over the past 30
years; however, a cautionary tale
might ensue should the perceived
lockdown last for a few more months.
The main reason is that a prolonged
economic decline can produce long
lasting effects that may take years to
recover, especially in certain markets
such as restaurants, retail, and any
place where people gather. Different
economic interruptions have
occurred over the past 30 years that,
for the private lender, with foresight,
fared better than just before the
downturn in the market.

In the mid 1980s to the mid 1990s,
the Savings and Loan crisis shuttered
many real estate lending institutions.
Almost one out of three Savings and
Loans failed from 1986 to 1995. It
was the most significant collapse

since the Great Depression.

According to author, Kimberly
Amadeo, “In the 1970s, stagflation
combined low economic growth with
high inflation. The Federal Reserve
raised interest rates to end double-
digit inflation. That caused a
recession in 1980.

Stagflation and slow growth
devastated S&Ls. Their enabling
legislation set caps on the interest
rates for deposits and loans. Depositors
found higher returns in other banks.
At the same time, slow growth and
the recession reduced the number of
families applying for mortgages. The
S&Ls were stuck with a dwindling
portfolio of low-interest mortgages as
their only income source.

The situation worsened in the 1980s.
Money market accounts became
popular. They offered higher interest
rates on savings without the insurance.
When depositors switched, it depleted
the banks' source of funds. S&L
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banks asked Congress to remove the
low-interest rate restrictions. The
Carter administration allowed S&Ls to
raise interest rates on savings deposits.
It also increased the insurance level
from $40,000 to $100,000 per
depositor.

By 1982, S&Ls were losing $4
billion a year. It was a significant
reversal of the industry's profit of
$781 million in 1980.

Between 1982 and 1985, S&L
assets increased by 56%. Legislators
in California, Texas, and Florida
passed laws allowing their S&Ls to
invest in speculative real estate.

Amongst scandalous activity such
as putting pressure on the Federal
Home Loan Banking Board to
overlook suspicious activity, the crisis
pushed states like Texas into a
recession. When bad land investments
were auctioned off, real estate prices

collapsed.”



https://www.thebalance.com/what-is-stagflation-3305964
https://www.thebalance.com/what-is-inflation-how-it-s-measured-and-managed-3306170
https://www.thebalance.com/the-federal-reserve-system-and-its-function-3306001
https://www.thebalance.com/money-market-funds-3305944
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In addition to the simple laws of
supply and demand where the supply
of money available for real estate
purchases decreased due to the
number of S&Ls closing, other
conventional lending institutions
became skittish and backed off; even
for the more conservative loans.

Enter the private real estate
lender. For those who could think
outside the box and use some
creative thinking, loans were made
that, in one person’s opinion “was
like shooting fish in a barrel.” An
example of this was a loan I was
privy to that, to this day, I cannot
believe a conventional lender did not
make; the property was in the
financial district of San Francisco
and was considered a prime office
building. The building was 80%
occupied and had tremendous
positive cash flow from long term,
stable tenants. The buyer was getting
a severe discount because the son
who was given authority by his
father accidentally accepted an
almost insulting low-ball offer.
Although the father tried to correct
the mistake, the buyer refused to
change the contract and threatened to
sue for specific performance. By all
accounts, the buyer needed a loan of
20% LTV. Unfortunately [or
fortunately, depending on which side

of the table you are],
the banks were acting
like a deer in headlights
and would not commit
to a loan; thus, the
buyer had to turn to
hard money [as it was
called in those days].
The terms were 14%
and 10 points for a
three year loan with a
one year minimum
guarantee of interest. Although the
buyer was not happy with the terms,
he knew he was going to make a
fortune on the building and be able to
refinance once the economy got back
to somewhat normal.

Then, in the late 1990s, we
experienced the Dot Com bubble and
burst. During the 1990s, more people
were getting use to the World Wide
Web. At the same time, a decline in
interest rates increased the
availability of capital. Add to that the
Taxpayer Relief Act of 1997 which
lowered capital gains tax. These
combinations made more people
willing to make more speculative
investments. Many investors wanted
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to ride the gravy train to invest at any
valuation. Venture capital was easy to
raise and fueled many companies that
never had made a profit and probably
never would.

In early 2000, the Fed raised
interest rates, leading to stock market
volatility. At the same time, Japan
entered a recession. In April 2000, a
judge ruled that Microsoft was guilty
of monopolization and violation of
the Sherman Antitrust Act. This led to
a 15% decline in the shares of
Microsoft. On the same day of the
judge’s ruling, Bloomberg News
published a widely read article that
stated, “It’s time, at last, to pay
attention to the numbers.” Within two
weeks of that article, the NASDAQ
had dropped 25%. Many investors
sold stocks just before April 15th in
order to pay for gains they had
realized from sales in 1999. This
compounded the decline of the
NASDAQ. In addition, investor
confidence was further eroded by
several accounting scandals and the
resulting bankruptcies that ensued.
This spiral downward turned Dot
Dom to Dot Bomb as it was known.
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Although the Dot Bomb era was
not real estate related, confidence in
the economy was shaken. Soon
thereafter, the September 11th
attacks occurred and many
borrowers were once again faced
with conventional lenders who
pulled back on their lending, not
matter the asset or the strength of the
borrower.

- .|-|--q.|--—---

kept up with demand, so prices
stayed relatively stable. However,
whenever there is perceived
uncertainty, banks typically pull back
and usually to an extreme wherein
even the most conservative of loans
is not made. The private real estate
lender was given the ability to lend
very conservatively at the same time
as commanding a higher rate of

T " g

precipitously, and although real estate
declined in value, there were ample
opportunities for private real estate
lenders. Many private lenders were
curtailing their guidelines regarding
LTVs, but they were making loans
based on the then new, lower values
and making a good living. For
example, Mark Hanf, president of
Pacific Private Money, started his

| _SEPTEMBER

Again, enter the private real
estate lender. During this period, real
estate had not severely declined;
maybe because the decline was more
specific to the Internet rather than a
global real estate credit crunch.
People still had jobs and made their
mortgage payments for the most
part. The supply of housing had not

o ————

interest than was normally attained in
a more stable economy.

The next time the banks curtailed
lending occurred during the Great
Recession in 2008. This time, real
estate was specifically cited as a
major contributor due to the credit
bubble and subsequent mortgage
meltdown. Real estate prices fell
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business in 2008. Normally, one
would have thought starting a lending
business in 2008 was the wrong time,
but Pacific Private Money flourished,
as they made loans to borrowers in
need at conservative, newer, LTVs,
and no client lost money during the
continued decline through 2012 due
to conservative underwriting.
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Up next, the Corona Virus; although
the pandemic has substantially hurt the
economy regarding sales/profits, the
underlying economic picture was
strong prior to the virus, and there is
compelling reason to think that it can
be strong again after restrictions are
lifted, as the various restrictions
were created by governments rather
than economic forces and can be
undone when governments decide to
disseminate them; especially if a
lockdown is only for a few months
rather than years. So far, real estate
has not shown signs of collapsing.
Sellers are unwilling to unload their
properties at depressed prices.

Buyers still exist. Transactions
are still being completed even if they
are hampered by social distancing
and more people working remotely.
However, the banks are doing what
they always seem to do during
unsettling times; they pull back.
They have less manpower via closed
offices and less employees able to
accomplish what is takes to make
loans. This, again, gives the private
lender the ability to provide the oft
needed financing for borrowers.
Interest rates have gone up for these

borrowers even when the Fed has
reduced interest rates. Less capital in
the markets to lend means the
demand for capital will raise the
price for that capital. As long as the
conventional lenders have basically
stepped aside from real estate
lending, the private lender should
have the same opportunities that
existed during the S&L Crises, the
Dot Bomb Crisis, and the Great
Recession.

Of course, nobody knows how
long the virus will be around and
how long governments will intervene
rather than let the virus run its course
on its own. A long, protracted
shutdown would severely affect
every economic situation, but it
always seems that the best time to
invest/lend on real estate is during
the darkest hour. The old adage of
buy low, sell high seems to work
better than buy high and hope it goes
higher. Even if we do not know how
long an economic decline lasts,
conservative underwriting can help
weather tumultuous times. As many
investors claim, the time you make
money is when you buy, not when

you sell.
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EDWARD BROWN

Edward Brown
currently hosts two
radio shows, The
Best of Investing
and Sports Econ
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the Investor

Relations department for Pacific
Private Money, a private real estate
lending company. Edward has
published many articles in various
financial magazines as well as been
an expert on CNN, in addition to
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Statements and tax returns.

Edward Brown, Host

The Best of Investing on KDOW
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San Rafael, CA 94901
415-299-0330
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~_ your heart is bypracncmg.soma %
E responsible investing.

:

income solutions

Are you concerned about outinang your
income during retirement? Or maybe, you
are looking to increase your income dunng
retirement?

e

LALLY WEALTH MANAGEMENT

Elding Weakh & farome (ke Sspports Tour Life

401k/403b rollovers

Lally Wealth Management can help you
rollover your old employer’s 401k or 403b
and build a customized portiolio with no tax
consequences,

retirement plans

Dhid you know that your investments could
be professionally managed using low cost
investments thereby lowering your total cost.

Lally Wealth Management
2843 5. County Trail, Ste. D-14
East Greemwich, Rl 02818
4013987111
winewi, lalhyweslihmansgement.com


https://rossdiv.com/
http://www.lallywealthmanagement.com

@ uPsIDE

Are you looking for cash flow
without the volatility?

Qur experienced and time-tested team brings access to
exclusive multifamily real estate through our low fee,
low minimum, income REIT.

www.upsideavenue.com

—

™ ™12-15%

PROJECTED IRR

MMUALIZED OVER 3 YEARS


https://upsideavenue.com/
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lip and Dani Robison
found their financial
freedom in real estate. They
are now sharing that path to financial
security and a freer way to live with
others.
Flip and Dani met while passing

each other on a cruise ship. They

shared a love for music, animals,
travel and fine art. When 2008 hit
they knew it was time they needed to
find an alternative way to make
money, improve their finances and
take control of their own destiny.

Like many others have done over
the years, they tried starting out as
Realtors. They soon realized it
wasn’t putting them on the financial
path they thought it would.

They invested in their real estate
education and started taking real
action in investing. Where people
were struggling with their homes or
to find viable deals, they stepped in
to help. They began building up a
passive income property portfolio.
Things finally clicked for them.

Now they are helping other
individuals, families and couples
seize their own financial freedom

through great real estate investments.

For this real estate couple

freedom means being able to do the
things they are passionate about, to
go on cruises, and to take vacations
together every three months.

Wanting to help others streamline
their way to success and results,
without having to learn a
new career or go through the trial and

error, Dani and Flip created Freedom
Real Estate Group, and began
offering turnkey real estate
investments.

Freedom Through Turnkey
Real Estate Investing

While Dani and Flip Robison
have done wholesale, fixed and
flipped, been Realtors and more, they
have found the best path to financial
freedom for most is through turnkey
investing.

Maybe you just want to build up
some side income in your sleep,
retire early, be confident in your
retirement later, or replace your
income so you can really live
without working the 9-5 or two jobs.
Or perhaps you just don’t want to
keep taking the risk of betting your
future on an employer. Whatever
your situation, most don’t want to
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get bogged down in a new career.
To really be free you need

passive income coming in, without

you having to clock in. That’s

where turnkey investing comes in. It
means everything is done for you.

Freedom Real Estate Group
finds you the good deals, handles all
the negotiations, connects you to
financing if you need it, renovates
the property, puts in a tenant and
manages all of the day to day
property management. You just get
the profits deposited into your bank
account like clock work.

What Can Investors Expect?

Freedom Real Estate Group offers
investors turnkey rental properties.
They can be single family homes or
small multifamily income properties.

They specialize in properties with
an ARV of around $75,000 to
$120,000. More for multifamily
apartment buildings.

These are rental units in good
working class neighborhoods. Places
Flip describes as where you’d be
comfortable letting your kids walk
down the street at night at dark.

They target a 1% price to rent ratio
for their clients. Meaning a $100,000
property should bring in around
$1,000 per month in rent.

To really be free
you need
passive income
coming in, without
you having
to clock in.
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They fully rehab the properties,

including plumbing, electrical and
improving basements with painting,
flooring and waterproofing.

They even provide a rental
guarantee. So, even though they are
currently running only a 3% vacancy
rate, if you buy one of their
properties, and it isn’t rented for what
they say it can be within 30 days, they
pick up the tab and send you a check
anyway. That’s hard to beat.

While they’ve been engaged in
real estate from Arizona to Florida,
this real estate team specializes in
properties in the Dayton, Ohio area.
A consistent market, with strong price
to rent ratios, and well insulated from
major market fluctuations.

The Process

Whether you are brand new to

real estate or are just looking to

FLIP AND DANI ROBISON

Dani has been a Licensed Realtor, Distressed
Property Specialist and Note Consultant since
2009. She has participated in countless real

diversify an already sizable portfolio
and find lower risk and higher reward
deals, the process here all starts with
a free strategy session.

They will help you customize
your portfolio based on your needs,
goals and resources. Most of their
clients are acquiring multiple
properties, with a goal of at least 10
units producing $10,000 per month in
passive income.

Then you can choose from buying
as-is properties and doing your own
renovations, acquiring properties for
cash from their current pipeline of
deals in renovation mode, or getting
in their buyer queue for properties
you can finance through their lending
partners.

You can fly up to meet them at the
Wright Brothers museum in Dayton
or book a free strategy session by

phone online at https://turnkeyohio.com
[free-strategy-session/

estate transactions and evaluated thousands of

houses. Dani'’s joy comes from creating win-win situations that help sellers,

buyers, and the community.

Dani grew up in Phoenix, AZ and earned an Music Performance degree from

Southeastern University. She's lived in Florida, Texas and Ohio and traveled on

cruise ships for 10+ years where she met her husband, Flip. She and her husband
are the proud furry parents to one golden retriever, Tucker and two feisty bulldogs

named Spartacus and Rosie.
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Why Dayton?

Dayton is home to the Wright
Patterson Air Force Base. One of the
largest air force research bases in the
country. It employs over 30,000
people and is a huge staple for the
rental market.

Site Selection just announced the
Dayton market as #2 in the nation for
economic development projects.

Dayton offers cost of living well
below the national average and
purchase prices for homes that would
be considered a steal for any
California resident.

Dayton doesn’t see those major
swings in values if there is a dip in
the market. It has historically proven
to be stable and reliable.

The Freedom Real Estate
Group Family Of Businesses

Flip and Dani provide for all their
client’s needs with a portfolio of
companies, including:

* Freedom Real Estate Group -
Turnkey rental properties, fully
rehabbed for buy and hold
investors

* Bulldog Renovations - For
rehabbing and construction work
on Dayton properties

¢ Cash 4 Ohio Houses - Your source
for wholesale priced properties as-is

¢ Independence Property
Management - For all your
property management needs in OH

* Independence Realty Group -

Licensed Realty brokerage for

Realtors who represent sellers and

buyers on the open market

Swift REI Leads - Real estate

investor lead generation company


https://turnkeyohio.com/free-strategy-session/
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3 Bedrooms, 1 Bathroom, 3 Bedrooms, 1 Bathroom,
Detached 2-Car Garage Detached Garage
Purchase Price: 5119,900 Renis for: 53900 Purchase Price: 582,900
Rents for: $1,150 Cap Rate; 7.76% Rents for: $850

Cap Rate: 8.15% Cash on Cash: 9.77% Cap Rate: B.60%

Cash on Gash: 11.07% Monthly Cash Flow with Cash on Cash: 12.55%
Monthly Cash Flow with Cash Purchase: $582.97 Monthly Cash Flow with
Cash Purchase: 581466 Monthly Cash Flow with Cash Purchase: $593.92
Monthly Cash Flow with Finance Purchase: $219.63 Monthly Cash Flow with
Finance Purchase: 3329 649 Finance Purchaszse: 526015

UNLOCK YOUR CASH FLOW GRAB EM' WHILE YOU CANII GET HIGHER RETURNS
Interested in passive income If vou're not on our YIP "order” Learn how you can get hassle free
and true freedom? Leam how list then book a free strategy session double digit returns using your

our tumkey system can help! and grab em’ while you can! IRA or 401 k!


http://www.turnkeyohio.com
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Purchase Price: 594,900

Rents for: $395 Cap Mﬂr‘ B.75%

Cap Rate: 9.21% Capﬂ:tu.sm'!ﬁ Cash on Cash: 13.09%
Cash on Cash: 14.60% Cash on Cash: 10.88% Monthly Cash Flow with
Monthly Cash Flow with Monthily Cash Flow with Cash Purchase: $714.13
Cash Purchase: $728.54 Cash Purchase: $572.73 Monthly Cash Flow with
Maonthly Cash Flow with Monthly Cash Flow with Finance Purchase: $320.01
Finance Purchase: $346.42 Finance Purchase: $230.83

SCHEDULE YOUR
FREE CONSULTATION

$350 VALUE!
CALL

WWW. TurnkeyOhm com
844-877-0888 PQ@uoahm


http://www.turnkeyohio.com

Being a Highly Paid
Real Estate Investor
Is Easy...

...'"When You Have The Best Tools

. [ Cliff Gager
And YEEFS Of EXpEHEﬂEE- Real Estate Expert

Learn How You Can Start
Making Profits With:

Cliff's 27+ years of BUY * FIX * SELL
experience shows you:
NOTE INVESTING

MMM WHOLESALE PROPERTIES
flip houses like a pro

MULTI-FAMILY RENTALS
How to beat seasoned investors
to the "Good Deals" RESIDENTAIL RENTALS
The simple "Key Action PRIVATE LENDING

Blueprint Sequence” to

fund your deals BUY * FIX * SELL

The exact "3 Step System”
that makes you a profit
every time you buy

Your personal financial
revolution starts with one call:

www.cliffg.me  1-800-396-1501


http://www.cliffg.me

Good news...
You have Y/cen
Assets e

Your job is to create them,
Our job is to preserve them!

Attract

Great Clients
Legal Protection
Contract Clarity
Clearly Structured Partnerships
Profitable JV Opportunities

Avoid

Lawsuits

Client Confusion

Bad Business Dealings
Missed Opportunities
Growing Pains

Business Advising, Corporate
Consulting, Entrepreneur Expertise,
Real Estate Investment Strategies.

I “ Joke” Jacol

www.jakelaw.me 1-800-396-1501


http://www.jakelaw.me

WILDCAT
LENDING

—Hard Money, Made Easy,r—”'1

o FLEXIBLE DOWN PAYMENT OPTIONS
e NO INCOME VERIFICATION
® 12% INTEREST ONLY
90 DAY AUTO EXTENSION OPTION

* ONE CONTACT AND DECISION MAKER THROUGHOUT
LOAN PROCESS

e | WEEK AVERAGE TURN-TIME
® 1-4 UNIT RESIDENTIAL PROPERTIES

KEVIN SHIPMAN
972.525.4777 X6



http://wildcatlending.com

ARE YOU DESTINED
FOR GREATNESS?

By Sam Sadat



he most common

nemesis of both new and

seasoned real estate

investors is inaction!
Many use the excuse of no money as
their number one reason for
procrastination. In fact, the number
one reason for failure in life is the
FEAR OF ACTION. Many people
are simply too afraid to try. Think of
this, anyone who has never made a
mistake has never tried anything
new. STEP UP! Unless you try, you
won’t make mistakes, and until make
mistakes, you will never grow and
prosper. Nothing great has ever been
accomplished with contemplation
alone.

The greatest source of unhappiness
in life is unproductivity. Playing it
safe in your comfort zone will bring
you nothing but mediocrity. I know
it’s scary to step into the unknown,
but that’s where all your opportunities
are. Make a commitment to explore
and embrace the unknown is 2020
and I can guarantee that you will be
more successful and a lot happier
by 2021.

The mistake most people make is
thinking that they can solve their
problems with the same mind that
created them. The only way to
overcome your challenges in life is
by changing your mind. You must
learn new things and look at your
problems from a different

perspective. In other words, you

need to tackle your difficulties with a
new level of consciousness, which is
the only way to produce sensible
solutions.

To maintain your sanity and joy in
life, accept life as it is and not as
what you think it should be. Insisting
that the world owes you a favor or
people must change to accommodate
your needs is a hallmark of folly,
immaturity, and ignorance. Until you
are happy with who you are and what
you have, you will not soar to great
heights. By acknowledging and
taking responsibility for your
conditions in life, you will remove a
massive burden off your shoulders
and pave the way for a bright future.

RESET
YOUR
MIND

Learning to accept things as they
are requires your trust in the process
of life. Let events unfold as they may
while you observe them with a sense
of awe. Your job is to say yes to
whatever life gives you, to celebrate
happy times, and to learn from
adversity. So, never regret yesterday,
live for today, and hope for tomorrow.
Here’s a good tip: never stop questioning,
exploring, and growing. That’s all
you need to enhance the quality of
your life. Like a river, life flows...... SO
stay in the middle of the current to
gain proper balance and perspective.
All the action is in middle of the

stream, not the riverbanks.
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Knowledge may be power, but its
application will bring you joy and
prosperity. If you want to know
whether you know a subject well, try
to explain it to a child. If you can’t do
that, then you don’t understand it well
enough. Until you learn and
assimilate a subject well, you’ll never
be able to apply it successfully and
until you can apply your knowledge,
you will not achieve greatness.

Never fear to act, as life rewards the
brave.

Best regards,
Sam Sadat

https://samsrealestateclub.com/about-2/sam-sadat/

SAM SADAT

Over the past 28
years, Sam Sadat
has been involved
in more than 2,000
real estate transactions as a

principal, partner, lender or broker.
During this time, he's helped
thousands of aspiring investors learn
the real estate business the right way
and apply their knowledge confidently
to prosper greatly. He started his own
company, Aim Financial, which in a
few short years, became a top
producing brokerage firm in Los
Angeles. He also started Global
Financial Network, LLC which is an
NMLS licensed private lending firm
specializing in financing of “‘fix and
flip” or “buy and hold” investment
properties in Southern California.
Also, he hosts his own radio show,
The Free and Clear Hour, on KHOW
in Denver, CO and created the

VIP Mentorship Programs that are

affordable, practical and powerful.


https://samsrealestateclub.com/about-2/sam-sadat/
https://samsrealestateclub.com/vip-membership-sams-real-estate-club/

MAKE YOUR OWN LAND TRUSTS

Download A Complete Guide & Forms Create Your Real Estate Land Trusts

® Make bigger profits when
selling on an installment
contract

® Eliminate the risk of selling
on a note or contfract

® Make more money when
selling on a lease-option

® Eliminate confrontations with
tenants

® Combine this one essential step
with LLC's for dy-no-mite asset
protection

® Avoid due-on-sale, fransfer
taxes, re-assessment upon sale

~.. and seasoning issues

LY ¢ Obtain privacy of ownership

= | \and avoid frivolous lawsuits

.,I.!-':" 2 is | - -
- "\ For more information,
_“'p. ﬂ ,
contact Randy at:

36&696 7347

T o Mﬂdy@mrlandtrust.net



mailto:randy@mrlandtrust.net
mailto:randy@mrlandtrust.net
http://landtrustsmadesimple.com
http://www.landtrustwebinar.com/411
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http://www.leasingtobuy.com/

@ REIPP Attn:Wholesalers, Rehabbers & Hippers

Real Estate Investors Posse 1 am fooking for other like-minded real estate investors [ join my passe now!

FREE FOR A LIMITED TIME

Learn Secrets Most
Real Estate Investors
Wil Never Know.

You May Be Sitting
al the Closing Table
sooner Than You Think!

Join The Real Estate Investors”Posse! JOIN TODAY

Receive Hundreds

of FREE Tools & Services
Designed to Fast Track
Your Real Estate

Investing Profits Today! -
($3695.00 Value) L I

Visit REIPosse.com
to become a member

Tamera Aaragon REIPOSSE.COM


http://reiposse.com/

Breaking COVID-19 News

How to THRIVE in Real Estate In
the Time of the GORONRVIRUS

By Victoria Kennedy



Breaking COVID-19 News

n times of uncertainty, the

person who brings the most

clarity adds the most value. I

know you're getting the questions
about the coronavirus and what [
wanted to do today is share with you
some talking points that you can
share with your clients that'll help
you be the calm in the storm.

We are going to give you a list of
the top 5 things you need to know in
order to not only make it through
this pandemic, but to thrive.

During this time of global panic
and fear, we are faced with a very
important choice.

a) We can all choose to give in to the
fear, panic, and stress. To pull away
and give up. To act irrationally and

out of emotion.

Or on the other hand...

b) We can all choose to come

together. To build community. To

create. To innovate and come up with
amazing solutions. To educate
ourselves and become informed. To
use this as an opportunity for us all
to grow not only in business but also
as human beings and as a greater
collective.

We hope this guide will help you
to be seen as the expert in your
community and to bring goodwill and
calm amongst your friends and
family.

Now is the very best time to buy a
home, and we are actively working to
make sure that our agents are best
positioned in their market to speak to
the buyers who need to hear it the
most.

We are so proud to establish Atlas
Real Estate as the brand that agents
can trust and rely on in times of
uncertainty. We are here to provide
the very best service for our agents as
we come from a place of service,
love, and dedication to our clients
and our community.
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Thank you to all our past, present,
and future agents for being a part of
that vision.

Let's get this!!!

The Top S Things to Do
in Order to Thrive in

Real Estate in the Time
of the Coronavirus

1. GO ALL IN

Many agents ask us about the
pandemic and advertising. Should
they hold o until the economy
stabilizes? Sadly, most agents are just
sitting around hoarding their money
like it's toilet paper. Do you know
what the agents who will not only
survive but THRIVE in this time do?
You guessed it. They GO ALL IN.

Why do this?




Breaking COVID-19 News

The biggest reason is everyone
else is turning o ads or scaling back.
That means, you have the means to
corner the market, with higher
visibility and drastically lower cost
per acquisition.

Also, more people will be home,
bored, and surfing social media for
hours on end. Whose ads are they
going to see? Not your scared
competitors who are "waiting for the
storm to pass." No. They are seeing
YOUR ads. You are the agent they
call.

This is the best time to EVER be
running ads. People are home from
work and glued to their phones.
Easily closed deals are happening all
day long.

2. Be the Authority

If we look back to the time in
2000 when we had the dot com
boom and bust, that was really the
catalyst of the rotation of money
coming out of the stock market and
into real estate. That’s what led to
the boom that we saw. This is the
time where the agent who adds the
most value really has a unique
opportunity. You see, when we have
chaos and when you bring clarity,
you have the opportunity to set the
table for gaining market share, for
gaining the trust of your clients, and
moving from a place where people
know and like you to them actually
trusting you.

3. See the Economy as
Working FOR Your Buyers

When we look at volatility in the
stock market, typically what happens
is, we see an Exodus of money

coming out of the stock market.
People just get tired of riding the
rollercoaster. When that happens,
then we'll see that money rotate
somewhere. Money doesn't typically
sit on the sidelines long. It wants to
look for yield. It wants to look for
opportunity. Historically, that money
has moved into hard assets.

One of the biggest hard asset
classes is real estate. So it would
make sense that when we're looking
at this, as the money rotates out of
the stock market, that money will be
looking for yield in real estate.
Bringing real estate in more demand.
We've already got a market that has
strong demand. It could be now we
get gas on the re that we already
have.

4. Leverage these Historically
Low Interest Rates

We have historically low interest
rates. [ have no doubt in my mind
that there will be some point in the
next five years where people will
look back and say, "I cannot believe
that I could've gotten a 30 year xed
rate mortgage at this time in the 2%+
range!" It's unbelievable to think how
cheap money is right now. Now, if
we were in a situation where
everything was normal and we had
these rates, it would be a boom for
real estate. If you add in the fact that
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we've got these interest rates where
they are, and we also have money
rotating out of the stock market, that
means that right now this is a recipe
for a boom and for us to see some
growth in our real estate market.

5. The Stimulus Package

The federal government just approved
2.5 billion dollars’ worth of a
stimulus package. Now the stimulus
package money typically takes time
for it to really leak out into the
economy, typically in the six month
time period. So what does this mean?
This means by summer the money
will begin to stimulate the economy
in full effect, just in time for the
summer boom for real estate. Right
now is an opportunity for us to add
value to our clients by being that
person that brings facts to the table,
not just hearsay, that person that
looks on the long term benefits for
their clients, not just the short term.
You see, when you add value to your
clients, those relationships grow
deeper and your business begins to
build. This is a unique opportunity.
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Are we concerned about these
things? We're concerned and we're
being diligent, but we're not fearful.
You see, when we look at what's to
come into the near future in the real
estate market, and especially looking at
how all of this will play out over the
next three to five years, we can really
set the table for a really good time in
the market. Once we walk through
what we're walking through right now,
I hope this gives you the opportunity to
share some things with your clients
that helps you grow your business.

If you're at a place where you're
looking for the opportunity to grow
your business, please don't hesitate to
reach out. We'd love to help take care
of you and your business.

1) OVER COMMUNICATE
WITH CLIENTS

(Do not wait and put this off... if
they reach out to you, it is too late.)

¢ If you have less than 20 clients,
call them individually and check
in with how they are doing and
how their family is. If you have
more than 20 clients, send out an
email blast with a video
encouraging them and coming
from a place of support as well as
authority. Your clients are relying
on you to be the calm in the
storm.

¢ Let them know which SOLUTIONS
you are coming up with to serve
them during this time.

* EDUCATE them on how interest
rates have never been lower and
now is the BEST time to buy a
home.

2) CREATE RESOURCES
FOR YOUR CLIENTS

* E-mail them personalized videos
on the current state of the market
in your community.

* Instead of meeting clients for
coffee, meet them over a video
Zoom call and them mail them a
$10 Starbucks gift card!

* Conduct open houses via live
stream and make it an event! You
can have buyers join in, comment,
like, and ask you questions about
the home.

* Senda
bottle of
hand
sanitizer
as a little
'thank-
you' gift to your clients; it will
give them a chuckle and will make

you instantly memorable.
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Coronavirus Action Steps:

3) TIME TO GO ON THE
OFFENSE

¢ Ifyou haven't started running paid

ads to get appointments with
potential clients, NOW is the time
(ads are going to be on sale... take
advantage!)

If you aren’t shifting your marketing
message around everything going
on and are running the same cold
email campaigns/ads/DM
messages, shift them to align with
the conversation going on.

Build a brand new over that helps
local businesses around everything
happening and push it hard! We at
Atlas Real Estate have already
created brand new campaigns
addressing this situation and we are
offering engagement campaigns for
our agents to establish YOU as the
authority and expert in your

community.
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* Most importantly, NOW IS THE
TIME to step up as a Realtor and

INNOVATE your product/service
so that it is a SOLUTION to all of

the problems your clients are
facing.

I know that’s a TON of info and
there's so much more...

So if you want help executing on
all of the above, we have the
resources available for you to:

¢ Establish yourself as the expert
and authority in your community

¢ Be the voice of calm and
assurance to the buyers that need
to hear your message the most

* Get your current clients to stay
and recommend you to their
family and friends by staying top
of mind and relevant

* How to reach out and ease your
current and past clients on why
now is the best time to buy

¢ Stay ahead of the curve by doing
live streamed open houses and
online meetups

Atlas Real Estate

Here at Atlas Real Estate, we are
all about connecting motivated
buyers and sellers to top producing
agents nationwide.

We guarantee you will get a set
amount of exclusive leads a month
coming out of your personal
Facebook page to brand you as the
agent or your money back.

We will call, text, and email
every lead for you and connect you
with serious buyers and sellers. We

will continue to nurture each lead for

And don't forget...

* Chaos = Opportunity (for those
who provide solutions + clarity).

¢ Some Realtors will NOT have

solutions.

¢ Some Realtors will NOT have clarity.

* And they will fall.

* But for the select few, who act
now.

* Who seek clarity.

* Who create solutions.

* You will end up growing massively.

* Buyers need assurance and a leader
in their community more than ever.

* They are just as nervous about this

situation as you, and they need
your help.

e It is your time to step up as a Realtor.

¢ [tis time for you to step up as a
leader.

* Itis your time to dominate.

* You’ve got this.

Reach out to us if you are ready to

dominate and THRIVE in your real
estate business this 2020.
Victoria Kennedy CEO of Atlas

Real Estate victoria@goatlasdigital.com

(561) 529-9077

up to 12 months so whenever they
are ready to buy or sell, you are the
agent they call.

We will qualify all your leads
and set appointments for you so all
you have to do is show up to
meetings with serious buyers and
sellers. We will provide you with
proven scripts and sales techniques
so you can close more leads and
exponentially grow your business.

Give us a call today to get the
EXACT marketing strategy that is
bringing our Realtors an additional
2-4 closings a month!
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VICTORIA KENNEDY

Nominated as a 2020 Brand
Ambassador for Inman, Victoria
Kennedy is a well-respected authority
in Real Estate marketing. She is the
CEO of Atlas Real Estate, a lead
generation agency that is committed
to providing more leads and closings

for Real Estate professionals.

She is a highly in demand speaker
on all things digital marketing, and
has helped many clients boost their
visibility and revenue. Because of her
expertise in real estate, she has been a
trusted speaker and contributor to
such organizations as the National
Association of Real Estate Brokers,
Inman News, and Yahoo Finance.

In addition to running a successful
marketing agency, she also has given
talks, workshops, and has worked as a
trusted consultant for Reallties, Title
Companies, Investors, and top
producing agents. She has been

featured in over 175 publications and

podcasts both nationally and
internationally.

In addition to her marketing
expertise, Victoria is a #1 selling
classical-crossover singer and has
sung with the likes of Andrea Bocelli,
as well as toured all over Europe with
her music.

She is excited to share with you the
power of her Closing Maximization
Method and how it can exponentially
grow your business.

Find out more here:
goatlasrealestate.com
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ASSISTED LIVING
@ UNIVERSITY

EXCLUSIVE
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” 60Y% OFF ASSISTED LIVING
UNIVERSITY ONLINE COURSE

FIRST 100 GET ACCESS GRANTED TO...

THE MOST INTENSIVE, EDUCATIONAL,
COMPREHENSIVE ONLINE COURSE
EVER CREATED IN THE HEALTH CARE INDUSTRY!

TO ENROLL OR FOR MORE INFO:
ALUACCESSCGRANTED.COM


http://aluaccessgranted.com

BB SQUARE STORAGE

Invest in Self Storage Syndications because it's
the safest real estate to own for the next 10 years.

Benefits of Self Storage:

= Lowest foreclosure rate of commercial real estate - so its safe to own in a bad economy

* No Brand awareness - Easy to compete with the REITS even being located next door

* |nflation proof - 30-day leases

= Easy to own - No toilets, no sinks, no expensive tenant improvements, no big commissions to pay
= Easy lock out for non-payment

* When the residential foreclosure market repeats, dislocated residents put their “stufl” in storage.
Perfect business model.

* Commercial tenants always need space.

You are invited to join our invesfor network, we are seeking accredifed investars in our fund.
We can also Joint Venture with you. So drup us a email and lets connect.

acoll Mednick. Founder Sguare Slarage

Mr. Mednick has over 30 years as a principal investor with owver 570,000,000 of recenl

real eslale experience overseaing the compamy's valoe add and opporunistic real estale
strategy. His responsibilities include sourcing equily and debl, investor relations, strategic
partner developmeni, and porifolio management, Mr. Mednick runs a meetup group located
in Drange Counfy, CA.

Our Meaelop: Orange Counly Real Estate Farum = QOCREFarum.com
Coame check owl our monthly meetings

(855) 909-5500 « SquareStorage.com * Scott@SquareStorage.com



http://www.squarestorage.com

SHHHHHA...

IRON CLAD, SOLID PURCHASE & SALE AGREEMENTS

FREE

Get in on the Secret at

Cogo Capital | CogoCapital.com | 800.473.6051

701 E Front Ave., Coeur d’Alene, ID 83814



http://cogocapital.com

Become a Published Author with Dorrance.
We want to read your book!

Trusted by authors for nearly 100 years, Dorrance has
made countless authors’ dreams come true.

| Complete Book
Our staffismadeup of  Pyblishing Services
writers, just like you. e
We are dedicated to TO PUBLICATION:
maklng publlshlng 1. Consultation 4. Distribution
dreams come true. 2. Book Production 5. Merchandising

3. Promotion and Fulfillment

Call now to receive your FREE
Author’s Guide

877-352-4633

or www.dorranceinfo.com/411

DORRANCE

PUBLIEHING, €O, INLC,
EST. 1930



http://www.dorranceinfo.com/411

The Salesperson
Who Gets No Respect




am sure that most of you

remember Rodney

Dangerfield, the

American stand-up
comedian, actor, producer,
screenwriter and author. He
became known for this self-
depreciating one liner humor.
He became famous for his
humor about “I don t get no
respect.” A couple of his lines were pretty good. “My wife
and [ were happy for twenty years, then we met.” “I get no
respect. The way my luck is running, if  was a politician, 1
would be honest,” “My psychiatrist told me I was crazy,
and I said I want a second opinion. He said okay, you re
ugly too.”

How does this relate to a salesperson? When the
salespeople are occasionally treated with overt disrespect
and indignity, they should be thankful that they option of
eliminating the lead or discontinuing active marketing. [
call it the big “D” for delete. Yes, delete, delink, defriend.
Poof! they no longer exist in my world. This should only be
done when the salesperson is absolutely someone that they
have no interest in working with this person in the future.

A few prospective and budding relationships are not worth
the abuse.
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The salesperson has 3

kinds of lead interfaces

1) The salesperson works diligently over a period to
develop many relationships where the person(s) becomes
mutually familiar and appears pleased to hear from you.
Familiarity, mutual trust, concern, and kindred values help
grow the relationships. Periodic personal contact is a must.

The business motive is to develop ongoing friendships
and mutual respect where you have a high probability of
referring business back and forth.

2) The salesperson may follow up leads where the person
on the receiving end will take the calls and be pleasant,
willing to develop the familiar part and the friendship part,
but somehow never find him or herself in a position to
deliver business nor reciprocal referrals. The salesperson’s
awareness of this type of lead will be proven out over time
by multiple calls without result. But if you are solicitating
or communicating with someone who may or may not have
an interest or have other clients who can benefit from your
services, the business motive should be understood. This
type of lead should be marketed digitally, such as email,
direct mail, online presence such as LinkedIn, Facebook
and similar mediums or but should be eliminated as a
personal contact. The time spent following up personally
is limited and should be coveted.

3) The salesperson may follow up leads by direct contact,
which is short, disrespectful, or condescending. When his
occurs, the salesperson should give them another chance in
case they just had a bad day. It is best to send them an
email which says something like this. “Thank you for
taking my call this morning. In our very short
conversation, it appeared that you had little interest in
hearing from me. Would it be appropriate that I do not
contact you personally in the future?” Based upon the
response you have the option of continuing to call them
with a periodic direct call, keeping them in your marketing
database for email, LinkedIn, Facebook and other mediums
that do not require personal contact. Of course, the last
option is the big “D”?



The first element of handling rejection and occasional
disrespect is realizing that a few prospects will treat you
badly. The second is learning how the salesperson should
handle both rejection and occasional disrespect. A difficult
learning curve in any salesperson’s career is to understand
that a negative response from prospective buyer or lead
may not be intended to be a personal disrespect, but merely
rejecting the request. The rejection was not intended to be
personal. Effective salespersons will always have an action
plan to follow up and locate someone who wants to
purchase their products, goods or services. Handling
rejection and an occasional disrespectful response just
come with the job.

Many failed sales requests, or disrespectful rejections
each day can be exhausting for some salespersons and can
easily affect one’s self-worth. Over time if the salesperson
cannot learn not to take the rejection and occasional
disrespectful comments personally then that person may be
better suited to functioning in a support role engaging
rather than out on the front lines of the sales effort.

Listening as a skill is very important in the sales effort.
If the salesperson listens to the subliminal reasoning for a
disrespectful rejection one might find that the person being
solicited has multiple personal problems outside the

conversation. The person may be projecting their problems

.~

on to the solicitor. As difficult as it may seem the master
salesperson will treat the solicitated party with kindness
and respect even while receiving a disrespectful comment.
Any decision about altering the marketing approach and
follow up of the person can be done later.

This article is intended for educational purposes only and

is not a solicitation.

DAN HARKEY

Dan is President and CEO at California Commercial
Advisers, Inc. He consults on subjects of Business Growth
& Private Money. Dan often creates articles interrelated to
these subjects. He has been active in the real estate and
financial services industry since 1972 & possesses a
lifetime teaching credential for secondary and adult
education. He has taught over 350 educational seminars on
subjects related to real estate lending, private money
lending & loan underwriting for commercial/industrial

properties.

Contact Dan Today
Mobile: 949.533.8315
Email: dan@danharkey.com
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N ational W NATIONAL

Corporate
Credit

is the Premier company for
raising unsecured capital.

Raising Capital
for Real Estate, Business Owners,
Franchise, Startups, and More!

Use our Unsecured Products
to Finance 100%
of your Deals!

< Unsecured Term Loans
/ Business Lines of Credit
/ Asset Based Lending

National Corporate Credit, Ph: (630)456-2073
Richard@NationalCorporateCredit.com
www.NationalCorporateCredit.com

Mention Realty411

for a FREE Consultation.



tel:6304562073
http://www.NationalCorporateCredit.com

RESIDENTIAL
ASSISTED LIVING
ACADEMY

is here to teach medical professionals to use
their skills to create positive change in, and
build a future for themselves through focused
senior care, thereby creating a legacy both for
their community and family.

There is a coming Silver Tsunami of Baby
Boomers who will need your help. Use our
proven system to get on board today!

RALACADEMY.COM
(480) 704-3065

Providing Real Change in Senior
Care and Financial Solutions

What if you could
leverage your skills

to help more people
and make more
money?

. You Can!

._J'

Residential Assisted Living
improves semor lving by
improving the caregiver

to senior ratig, and greng
them gquaiity
focuged cans in the
Bmaronment thay
Che ST

RAL ACADEMY
TEAM LEAD


http://ralacademy.com

A MonheyMacC
GET MONEY NOW!

ResidentiallReallEstate
BusinessjRurpose]l'oans

* Close as Fast as 5 - 10 Days

e Gash Out on Your Real Estate

* Up to 70% LTV on Cashouts and Refi.

* No Tax Returns - No Bank Statements

 Low FICO Credit Score - 0K

e Entrepreneurs, Self-Employed, Businesses
» Loan Terms to Suit Your Needs

Contact me now for more information:

David Mashian mm

310.903.6907
dmashian@moneymacloans.com

Quick Cash Out Solutions

VIEW LOAN PROGRAMS

Visit us at:
https://moneymacloans.com/



https://moneymacloans.com
mailto:dmashian@moneymacloans.com
https://www.facebook.com/MoneyMac-Loans
https://www.linkedin.com/company/moneymac-loans

https://moneymacloans.com/
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Breaking COVID-19 News

Remote Workmg Trend
: to Grow Further
After COVID-19

By David Mashian

WY K
~~~~~~




Breaking COVID-19 News

s we deal with
the COVID-19
pandemic
remote
working is one
of the new
trends that has been ignited, and it
looks like it will be here to stay after
this crisis passes. Working remote is
the new normal, as far as this
quarantine period goes, and it will be
a new work option offered
employees going forward. In fact,
Indeed, the online job board, has
created a remote working category
for employers and job seekers alike.
Companies seeking to tightly
manage costs are realizing the cost
benefits of a remote workforce, and

the trend looks likely that past on-

site employees will be shifted to
permanent remote positions.

An unexpected consequence is
that some of this remote work will be
shifted out of state or offshore, where
labor is cheaper. A business owner |
know was resisting putting his
employees to remote work positions,
but soon realized that he can also
shift a lot of his expensive domestic
labor abroad and save costs.
Unfortunately, this will have a
negative impact for local or domestic
jobs.

On a positive note, people having
to live in expensive parts of the
country will be able to move
elsewhere, save costs, improve their
quality of life and keep their job.

The Location Premium that

""Working remote
is the new normal,
as far as this
quarantine period
goes, and it will be a
new work option
offered employees
going forward."

employees pay, such as people who
work in Silicon Valley tech jobs to be
in Silicon Valley, will be mitigated by
employees who work remote. In fact,
this bodes well for an improvement in
quality of life for many people who
choose to work remote or go out of
state to cheaper areas of the country.
Similarly, this will help lessen
crowding and traffic in big cities.




Breaking COVID-19 News

Doing meetings virtually has gone
up dramatically, and companies like
Z0O0OM, GoToMeeting and others are
taking off. Even Google added
virtual meetings to its suite of
services. I am hearing that busy
executives like these online meetings
because it saves them time travelling
by plane or car, and that they get
more done as a result of the time
savings. My executive friends say
that once their lease on their office
ends, they will not be renewing their
lease having tasted the benefits of
working remote. They like the
savings of rent, parking, gas and

time.

IMPACT ON REAL ESTATE

Given the increase of remote
working, it is easy to conceive that
many companies will start to reduce
their office space after COVID-19, so
office properties will be directly
impacted. I personally have seen
tenants moving out of their offices

during this pandemic. The flip side to
this is that many remote workers will
likely want to have flexibility for a
workspace of their own, other than
their home, so executive office
companies should benefit.
Companies as We Work, Regus and
others will likely be able to take
advantage of this shift in the
marketplace by getting better
locations, and lower pricing. Other
contenders include incubator spaces
for business and technology startups.
Similarly, office property owners
will need to rethink what amenities
they offer to attract and keep tenants,
such as dining, coffee shop, gym,
shared space, outdoor meeting space,
or even convert buildings to mixed
use.

Bottom line, in this crisis,
opportunity also looms, and the old
players and roles will shift.
Accepting the situation and adapting
to it by implementing creative vision
will bring wealth and success to
those who take the risk.
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DAVID MASHIAN

David Mashian is
the founder and
CEO for
MoneyMac Loans.
David started
MoneyMac because
he personally experienced and
realized that small businesses and
entrepreneurs could not qualify for
loans under the traditional bank
lending standards. MoneyMac is a
nationwide lender dedicated to
providing investment real estate
loans for residential 1-4, multi-
family, mixed-use and commercial
properties. David provides asset-
based investment property loans give
financing for tough to qualify
borrowers, including W-2
employees, self-employed
entrepreneurs and small business
owners. MoneyMac focuses on the
property’s value and the borrower’s
credit, without using bank statements
or tax returns.

David is a proven real estate
industry leader, who has helped
many companies transform their
business goals to reality. He has a
high degree of real estate experience
and expertise spanning from real
estate finance, brokerage, sales,
leasing, brokerage management, and
franchising of real estate brokerage
companies. Using his wide base of
connections to brokers, investors and
industry leaders, David has put
together many deals for joint ventures,
debt & equity raises, acquisitions,
and real estate sales. David graduated
from the University of California,
Los Angeles, and teaches Real Estate
Principles at the University of
California, Irvine.
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Invest 1 Properties

Turn Key Investment Properties

Hedging Your Risk and Bulletproofing
Your Retirement with Real Estate.

As the CoronaVirus works its way through our communities there are two things you can be sure of: first, we will survive
this Pandemic and come back stronger than ever (that's what we Americans do) and secondly, as we return to the
“new normal”, preparing for retirement and the future will be more important than ever,

Since 2009 Invest 1 Properties has been one of the nation’s leading turn-key investment property
providers. Focusing on the dynamic Kansas City market with over 900 properties sold, we have
the systems in place to assure your success.

Learn more about incredible real estate investing opportunities and why the Kansas City market is a true hidden gem.
This rental market has produced oustanding results for our clients for over the past 11 years.

Here are just a few of the reasons why:

-6.9% appreciation in 2019

-3.1% unemployment (Jan 2020), well below the national average

-Low cost of living and population growth is increasing year over year
~10%+ average cap rates

-In house financing available with no tax returns or W2's, no bank qualifying

Invest1properties.com



http://invest1properties.com

WE FLIP ialla

ATLANTA

DISCOUNTED PROPERTIES FUNDING AVAILABLE TO

We have access to off market PURCHASE AND RENOVATION

properties 50% less than Value. We have access to private capital to
fund the rencvation and purchase of
the properties,

ACCESS TO PRE-QUALIFIED COACHING AND MENTORING

CONSTRUCTION RESOURCES Don’t want to pay someone thousands

W have used these crews on our own  of dollars for coach or mentor you don't
personal flips so you don't have 1o test have to. We coach and mentor for free.

new people out. Qur team has a combined experience
of 100 years and has fipped hundreds
of houses.

CALL TODAY FOR A CONSULTATION 404-369-4881

CONSTRUCTION MANAGEMENT
We manage the créws so you don't have
to. We manage the entire construction
from start to finish so you can flip a
house from your laptop anywhere in

the world
$

RETAIL BUYERS

We are licensed brokers and have access
to retail buyers to buy your houses once
it's renovated.

2020 Howell Mill Road #185 - Atlanta, GA 30318 - www.wefliphousesnow.com . . . . .



http://www.wefliphousesnow.com

The Nation’s Leader in
Rental and Vacation Rental Loans

VisioLending.com


http://VisioLending.com

Make Money Now
Feal Estate Investors

Hands-on Mentarship
Affordable Education

Community & Support

Gary Massari, Founder

Ultimate Wealth Master Plan

The Problem Today: Real Estate Investors lack a “Wealth Master
Plan” to invest. Without a Wealth Master Plan, these investors usually
failed miserably and ended up with no retire-
ment! Gary’s Master Plan corrects that.

Explore Gary's Ultimate
Those clients who hired Gary to help them  RUEELGRIER IR ED]

develop their Master Investment Plans with a free 30-minute
strategy session.

became millionaire investors.

Book it here:
Gary helped them build 58 to 512 million real

estate portfolios so they could retire debt
free, mortgage free and with positive cash
flows!

http:/ freal-
gstate. 30minute-
millionaire.com

Contact Gary: gary@makemoneynowrei.com or call 925-451-1619

Flipping or

constructing homes?
The right way to finance your
project is through a relationship
with Pivotal Capital Group.

The Avfund Group is the premier Company for

real estate imvestors) fhppers in California.
R al‘u AVIUND GROLP
- Loan Programs
T s Residantial Fix & Flip
= Aftar Repair Value (ARV]

* Residential Fix & Lease
* Buy-to-Rent Loans

pivotalcapitalgroup.com OVER 35 YEARS EXPERIENCE

Phome - 325 BER.OTFT
F™ ™S 1ol Free- 1.844 428 3863 CA MT“
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Breaking COVID-19 News

How These Co-Investors
Continue Delivering High Returns
Through Yet Another Recession
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By Tim Houghten



Breaking COVID-19 News

hile some are hiding out and These Moments That Distinguish New
putting their heads in the sand Leaders & Create Massive Wealth
amidst current events, Adam
Levine and Daniel Edrei are Via Zoom we caught up with Adam Levine, Managing
among the few who are not only Partner of Levine Capital Management, and Daniel Edrei,
thriving, but growing as the market cycles and creates Managing Partner of TCS Anika Homes.
new opportunities. It didn’t matter that one of them was in Philadelphia,
another in New Jersey and our reporter in Florida. Those
Real Estate In 2020 who are excited about this moment are finding ways to
leap on the opportunities and keep on doing business.

The US real estate market kicked off big at the Zoom just happens to be one of the tools they are using
beginning of 2020. New record deals were made and to keep communicating with investors, acquire deals, and
many wealthy individuals and corporations went on a to keep operating and signing new leases. Even during a
buying spree. complete lockdown.

Interest rates were low, capital was the most plentiful
it had been since 2006, and the bulls were running wild.

While experienced investors had forecast a new It may pr. ove t? be one o .the shortest
recession coming for years and were already prepared, recessions in recent StOI"y, but
the majority had their blinders on. Most were not ready however long it lasts, it is J just another
for how fast the coronavirus pandemic hit the US turn in the cycle f or experienced real
economy. estate investors.

Among the immediate impacts were disruption in the
building material supply chain, bans on renting vacation

properties, and talks of moratoriums on foreclosures. It is in these moments that legends like John D. Rockefeller,
Quarantine and stay at home orders brought conditions Warren Buffett and Sam Zell are made. It is when there
not seen since in 80 years, since World War II. Perhaps can be great gains in family wealth that lasts for

even since the Spanish Flu 100 years ago. generations.

Fortunately, we,
and the real estate
world have never
been better equipped
to weather
something like this.
Consider some in the
past had to hide out
in closets and
between the walls
for years just to
survive with their
lives. Now
quarantine looks like
luxury homes, flat
screen TVs, 5G
internet, Netflix,
Amazon Prime on
demand, and more
than enough time to

make endless
memes. Adam Levine, Managing Partner of Leving*Capital Management, and Daniel Edrei, Managing Partner of TCS Anika Homes

Images courtesy of Levine Capital Managemﬁ‘
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Breaking COVID-19 News

Tragedy, Transition, Triage & Creating An
Upward Trajectory For Your Finances

There is no question that the coronavirus and its
personal and economic impact come with a lot of
tragedy.

It is also time to look forward. Those who don’t
will be reeling from this moment for a decade or more,
while others are enjoying their best lives ever.

Hopefully, like Adam and Daniel you were already
transitioning your investment strategies, asset
allocation and portfolios long before COVID-19
reared its ugly head. If not, it is high time to triage
your money. What do you need to sell before it is too
late to save? What can you save with some extra care
and attention? What will thrive and have immunity?
Where do you put your energy and resources?

Since 2012 Adam Levine has been involved in well
over 1,000 transactions, and has focused his funds on
capital preservation and high returns in recession
resilient, risk adjusted investments.

Daniel Edrei has been investing in real estate for
over 25 years. He’s been through the dot com bust,
2008 and now the coronavirus pandemic. He is no
stranger to recessions and how to invest through them.
After 2008 he took stock of his debt investments loans
he made. He realized that his higher LTV loans
actually out-performed others where they had invested
in teams with the strongest sponsors and operators. So,
he began engaging in ‘dequity’ deals where they

89

would share in the equity. Then moved
into equity investing.

Seeing the coming recession Daniel
said he had already been transitioning his
funds and assets from luxury to workforce
housing, well before it hit. They already
have around 3,000 units under
management, and are now well positioned
to become the next Blackstone. The large
multi-billion dollar hedge fund famous for
creating Invitation Homes and B2RFinance,
and buying tens of thousands of single
family rentals in 2008.

Investing For Success

As of our Zoom interview, Adam and Daniel said
they are actively investing, deploying capital, securing
new leases with tenants and making acquisitions.

They continue to look for portfolios of 1-to 100
plus units to buy, and encourage those holding them to
request a competitive bid from their latest fund. Today,
they are mostly focused on row homes and workforce
housing in Philadelphia. Though they may expand to
cover Washington DC, Camden, NJ, Baltimore, MD
and other surrounding areas.

While other investment providers have continuously
been reducing the value of their offerings and yields
over the past few years, Daniel says they are actually
expecting to be able to deliver even better returns
ahead. They already promote targeted returns of 15% to
24% (IRR). Access to better deals and better prices in
2020 may boost that even further.

© tang90246/123RF.COM



Breaking COVID-19 News

What Is Co-Investing?

Now on the third fund for TCS Anika Homes,
Daniel’s firm is sponsoring access to high performing
income property portfolios. His direct LPs are typically
sophisticated investors committing at least $200,000.

Desiring to make these investment opportunities

more accessible without compromising on service,
Adam and Levine Capital have partnered to co-invest in
this fund. By investing through Levine Capital,
accredited individual investors can still participate, but
with minimum investments of just $10,000 to $20,000.
This enables them to test the waters before committing
even more capital, after experiencing the results for
themselves.

This is an exciting opportunity. Especially for all
those who thought they missed out on 2008, and the
chance to create great wealth. Few expected it to come
so soon. Just don’t sleep on the chance to invest while

the market is ripe.

The Keys To Navigating The Market In
Times Like This

1. Be Prepared, Move Quickly

Ideally investors were prepared in advance. Most
weren’t. There is still a chance to shift asset allocation
and reposition for success. Just don’t waste any more
time.

2. Proven Relationships

While there are many seemingly great opportunities
out there, the truth is that new entrants to real estate

90

investing can be at a severe disadvantage if they are
going the DIY route. It is going to be super hard to test
out new contractors and property managers and build a
trusted brand in these times. Fortunately, TCS Anika
Homes was well ahead of this with a vertically
integrated and owned ecosystem incorporating all facets
of the business from brokerage to management and
construction.

3. Partner With Veterans Who Have Been
Through It Before

Even Adam says that despite graduating with a
business degree, and a Masters in property management,
theory and book knowledge only goes so far. He made
his own greatest leaps and was able to learn the most and
invest safely by partnering with others who ~ve been
through the trenches of previous cycles. Thi. is in a large
part driving what he is offering others today. Instead of
packaging and selling his knowledge in a guru-like
course or training program, he walks investors through
his deals and co-invests side by side with them.

Find out more about these funds, recession resilient
investments, and their founders at LevineCapital.com

and www.TCSAnikaHomes.com.
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“Cowver Your Assefs”

Call us for your

(775) 461-5255

www.AssetProtectionServices.com

Take the Road Léss Traveled

: 'fo Tfue Wealthg g

Prosperity CRE
provides ongoing.

passive cash flow,

and helps you build wealth
through quality investments

In commercial real estate. ProsperityCRE.com
323-617-5037
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Real Estate Mentoring

Are you interested in learning the ins and outs of real estate investing? Our
mentorship program is dr:i;mﬂ to educate students who have the desire to
become residential redevelopers.

Stock Market Investing
Bruce has been called one of the BEST stock marker traders of our nme. He is
an extremely xl'::-'ri|~l:.|'.r-.|. investor and ~.|u--.'i.'.|i;r.-;- in managing the funds of 51i:_:1|

net worth individuals and businesses.

Keynote Speaking

ta 5 'y 5 .
1'|1|I I'|.!a'l over FLUATS AT 1 DLUSINESS, Hll.jl..'i' llii!‘ |.'|L'1.'EI dl Il'IlILEI !1':5-|.L',:.|'.'| atter

apu,lkur and consultant in the Ainancial services, sales, and business Process arenas.

Bruce E Dinger » 408.639.9793 « www.brucedinger.com
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FHEE WEBINAK NEED A SECOND OPINION?
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HOW TO WHEN

AVOID THE BUYING

5 BIGGEST TURNKEY

MISTAKES REMTAL
PROPERTIES

ON THIS WEBINAR, YOU WILL LEARN:

* How (o identify the most investor-advantaged markets

# How to conduct due diigence on out-al-siale rental
properties

* How to insulate yoursell from a market downtum

= How [0 avoid the #1 way pecple are losing money in
2019

MaverickinvestorGgroup.com/sm

4/ How would you like to have
a steady stream
of motivated sellers
knocking at your door?

,/ What about
an endless supply of leads
with practically
NO competition?

bl

Real Estate
Analytic
Consulting

= Turm-Kay Rentals

= Sellirg by Crwner [FSB0)

» Jaint Venture (V)

» Syndication

» Tenanti-n-Commaon

» Limited Partnership (LP)

» Limited-Liability Comp. [LLC)
» Option Partnership

* Equity-Sharing

# [R5 1051 Exchange

For Your Copy of “Fast Track to Real Estate Riches” visit:
https://louisvillegalsrealestateblog.com/
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& CREDITSUITE

‘GET BUSINESS
CREDIT,LOANS, & %
CREDIT LINES
TO GROW N
YOUR BUSINESS

.

Get business credit for your EIN that’s not linked to your SSN with no personal guarantee
or credit check with our Business Finance Suite. Become more lendable, and get access
to business loans and credit lines when you need them and even when you think you may
not qualify.

Get HIGH-limit business credit accounts linked to your EIN
Easily access capital with our coaching team and easy-to-use software
Get approved with no collateral or cashflow requirements
Access loans and credit lines with thousands of lenders all in one place

BONUS: With our Business Finance Suite you can access loans and credit that are
designed for real estate investors! Get business credit, loans, and credit lines that have
no industry restrictions to buy-and-hold residential properties, or to fix-and-flip.

The Business Finance Suite is the Only Turnkey

TGIDSE';:ST Financial Solution to Get Business Credit for Your
L r - f‘. 3 I. '
2.BUSINESS =t EIN that's Not Linked to Your SSN... and Get Loans

3. CREDIT ) and Credit Lines All in One Place Even When You
Can't Get Money at Your Bank

Credit Suite www.CreditSuite.com (877)600-2487 info@creditsuite.com
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What is
" “Charging Order
Protection?”

By Jay Butler



he charging order is

a remedy (or

solution) that a

creditor uses to
place a judgment against an
entity (ie. Corporation, Limited
Liability Company or Limited
Partnership) which, in doing so,
becomes the primary defense for
the debtor.

Originally the ‘Charging
Order’ came into existence
under the 1914 passage of the
Uniform Partnership Act (UPA),
but it had unintended consequences
for other partners in that a
judgment creditor could force
the seizure of partnership assets
and sell the debtor-partner’s
interests, often causing a
compulsory dissolution.

Meaning, if you and I had a
successful business together and
I were sued in my individual
capacity (outside of our business)
and lost, a judgment creditor

was permitted to come into our
Limited Partnership and seize
assets, potentially dissolving our
business! How would that be
fair to you, when you did
nothing wrong but must now
suffer the consequences?

This type of ‘forced partnership’
with the third-party judgement
creditor was found by the Courts
to be at odds with the principle
of Delectus Personae:

“At their core... (partnerships)
are relations of trust between
partners... and when relationships
are important, a person cannot
be compelled to associate with
another person.” Thus the other
partners in the Limited
Partnership should not be forced
into a relationship with someone
outside the Partnership.

The Uniform Limited
Partnership Act (ULPA) and
later the Uniform Limited
Liability Company Act (ULLCA)

prevented creditors from
compelling such forced
associations and dissolutions on
partnerships and companies by
stating, “Partnership property is
not subject to attachment or
execution”.

Judges may award creditors
the rights of an assignee
(distribution of profits) but not the
interests of an assignee (ownership).
These “transferee rights” do not
grant creditors any control or
ability to participate in the
management of the company. As
such, creditors have no say as to
when, or in what amount,
distributions can be made. The
judgement creditor may not force
distributions, nor maintain
managerial rights, nor exercise any
measure of control over the entity.

In short, the charging order
protects the other members from
the judgment creditors of a debtor
owner as this image demonstrates:

Judgment Creditors
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If Santa Claus were sued in
his individual capacity and a
greedy creditor, in an attempt to
collect more money, obtained a
judgement against his LLC
business, his fellow reindeer
business partners would be
protected from this leech which
waited outside to abscond with
the profits of their company.

But with the advent of the
‘single-member’ LLC, the
question quickly arose, “What
happens when there are no other

member interests to protect?”

Ashley Albright Case
"4 charging order protects the
autonomy of the original
members and their ability to
manage their own enterprise. In
a single-member entity, there
are no non-debtor members to
protect. The charging order
limitation serves no purpose in
a single- member limited
liability company, because
there are no other parties’
interests affected.”

— Case No. 01-11367, 291 B.R.
538 (Bankr. D Colo. 2003)

The only three States
affording charging order
protection as the “exclusive
remedy” to a single-member
Limited Liability Company are
Nevada, Wyoming and
Delaware.

So what happens if a person
gets a “charging order” against
your company in one of these
favorable jurisdictions?

The only three States affording charging order protection as the
“exclusive remedy” to a single-member Limited Liability Company
are Nevada, Wyoming and Delaware.

Favorable States

Nevada

Wyoming

The Judgment Creditor has:

- NO control or ability to
participate in the management
of the entity;

- NO say as to when, or in what
amount, distributions can be
made;

- NO authority to force
distributions;

- NO managerial rights;

- NO ability to exercise any
measure of control over
the entity; and

THE CREDITOR MUST
PAY TAXES ON MONEY
THEY CANNOT
COLLECT!

Delaware

Under the Internal Revenue
Service Ruling 77-137, it states:

“Held, even though the general
partners did not give their consent
to the assignment, since B (the
assignee) acquired substantially
all of the dominion and control
over the limited partnership interest,
for Federal income tax purposes B
is treated as a substituted limited
partner. Therefore, B, must report
the distributive share of partnership
items of income, gain, loss, deduction,
and credit attributable to the
assigned interest on B's Federal
income tax return in the same
manner and in the same amounts
that would be required if B was a

’

substituted limited partner.’

The charging order limitation serves no purpose in a single- member limited liability
company, because there are no other parties' interests affected.”
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How is that for sweet justice?

A frivolous lawsuit is brought

against you and, after the same " ":T-__ WEERE
le attack your LLC trying t 2 ;

people attac YOPr : rying to 1"‘ LII'?'Iit':'I'J _-':_iffll|lt'-.-"

destroy you family business, not bt s g

only do they walk away with
nothing, but they have to pay
taxes on money they cannot
collect~!

But to ensure you get the
benefit of this positive IRS
Revenue Ruling, you must have
incorporated in a favorable
jurisdiction. The “Charging
Order Protection” in Nevada,
Wyoming and Delaware are
arguably the very best in the
nation!
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Nevada
“For-Profit” Corporations

Moreover, Nevada is currently the only State in the For more information on how to properly “Cover Your
Union to afford “Charging Order” protection to the Assets” please contact our offices today for your free
shareholders of a “For Profit Corporation” as shown here. asset protection consultation.

But not all charging order protection is the same; take
a look at the language under the California Corporations Sincerely, Jay Butler
Code (LLC) Section 17302: Managing Director

(a) ...The court may appoint a receiver of the share of Asset Protection Services of America
the distributions due or to become due to the 701 South Carson Street
judgement debtor. Suite #200

Carson City, NV 8§9701-5239

(b) A charging order constitutes a lien on the judgement Office
debtor’s assignable membership interest. The court (775) 461-5255
may order a foreclosure on the membership interest Fax
subject to the charging order at anytime. (emphasis (775) 461-1155
added) E-Mail

info@AssetProtectionServices.com
Be sure to choose the state in which you incorporate Website

your “parent company” very carefully as not all state www.AssetProtectionServices.com

laws are the same!



mailto:info@AssetProtectionServices.com
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RehabsZRiches

ATTEND ONE OF OUR SEMINARS AND LEARN
FROM BEST-SELLING AUTHOR. ALTON JONES!

Flip Houses ® Property Bus Tour ® 3-Day Bootcamp

Ready to change your life? Contact us today!

We keep it simple; plain english, laid-out-for-you plans and realistic ex-
pectations. showing you current and past projects and show you exactly
what works and why, so you can start doing this yourself.

€ RNERSIDE

4199 Flat Rock Drive, Suite 107 * Riverside, CA 92883 HOUISE FLIFPING EXPERTS

951-710-9627 » www.rehabs2riches.com ﬂ V
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Wondering What to Do NOW
In Real Estate? part 1

By Jimmy V. Reed



Breaking COVID-19 News

o what do you do when the market is flooded with
so much Competition? How do you really get
Wealthy in Real Estate? Getting fed up!?? How
about Real Wealth Deals???

It seems everyone has started
buying any and everything in real
estate and the worst part is
everybody is in real estate and
everyone in real estate is claiming
to be some kind of Expert! There is
so much overload on what you
should do and how you should to do
it. It can certainly drive a person
crazy just starting out in the
business. Well it can also drive a 30
plus year Seasoned investor crazy
too!

So, what happened? Well Social
Media and the Internet has given
everyone access to everyone and
everything real estate. To top it off
you can get a lot of new wanna be
investors mixed in with those who
are really serious and interested in
investing, that in return creates so

much run around that it sometimes

all seems like a big waste of time. All
these Experts are saying you need to
be on Facebook, Craigs List, every
Internet site there is. Market
everywhere & to everyone, and yet |
think when you send an email these
days everyone just gets use to
hitting the delete button from all
the overload of emails, they no
longer even really read them.

Now let’s step back to the days of
old, by the way everyone out there
will also tell you old stuff wont work.
But give me a minute and I can
explain, “yes it can”! See there is a
higher level of investing from what I
call Real Networking. You see most
investors today go to all these free

Networking events, well because

there free! Broke people tend to be
the majority at most of these
Networking events. Go back in time
yet even still today and you find that
the Wealthy still Network like they
always have. They’re at their Monday
Golf games, or their every Tuesday
lunch meeting with the 2 to 4 people
that they have done business with
over the years.

You see the Wealthy hang out
with other wealthy people. They
want the people around them to be

smarter & wealthier than themselves.
And no matter what the investment or
the technique they use to get it done
there are some basic principles that
never change. So, let’s talk about
some of the most important.

You see the Wealthy hang out with other wealthy people. They want the

people around them to be smarter & wealthier than themselves.
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Breaking COVID-19 News

First most people may start out
just like I did, broke! So, they go
straight for the greatest technique
Wholesale! But now days it’s
changed a lot. If you are in a market
where prices are soaring and
everyone and their mother is your
competition, then it’s going to be
tough! You also must look at where
you are looking for your potential
deals? Is it on Social Media? MLS?
Keep in mind now days everyone
likes to market that they have an
“OFF Market Deal” as they scream
that out over the Internet to the whole
world. So, what do you do?

Well first let’s list other ways to
make Money vs get Wealthy.
Second thought lets just go for
Wealthy! However, before I do let me
help a little with Wholesale. How
about Wholesaling Notes. You may
have less competition. Or look at
Probate but not a list! Check out other
articles or our website about these and
other ways to find deals with less
competition at www.JimmyReed.net.

Now Wealth, real Wealth is really
just this simple, whether you like it
or not. “You Buy & Sell to create
Cash! And You Buy & Hold to
Become Wealthy!” If you just keep
buying and selling you will always
be working a job. Regardless if you
are Wholesaling or Flipping Rehabs,
it’s just work, a JOB!

Holding Houses or any real estate
that pays you Monthly is the first
step to becoming Wealthy. By the
way holding houses verses holding
notes both are great, but the notes do
eventually come to an end. Holding
assets that produce income in the
right Markets will always keep you
in the Cash Flow regardless if you
work or not.

BUY AND HOLD

I’m sure you’re asking yourself
well how are you going to do that
with no money, well you’re not, but
someone may be able to help you.
That is exactly how I got started
back in the late 80’s. I found a
partner with money to put down to
get a house we could buy, fix and
sell. However about 6 months in it
became a buy & hold asset instead. |
won’t go into all the details but
basically it became one of my first
rentals.

Now I know many will say I
don’t want a rental, or I don’t want
to manage property, or even the
most popular “tenants will just tear
itup”. Well I can agree with you
on all of that. However, after 30
plus years of investing this one
strategy of Buy & Hold has truly
been how we have made the most
money over time. We have had

every issue you can think of from
damages to drug raids even fires,
you name it and it has happened to
us.
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So, get over it! Here is what you
need to focus on, one you have tax
benefits, two you have Monthly
income, and third you can refi the
property several times over the years
you hold title on it. Lastly you can
even use that refi money to purchase
more rentals. Start to build your
portfolio and start creating a line of
credit with the equity. So much more I
can tell you, but I want to get to the
bigger picture here.

After having rentals for many years
including apartment buildings,
duplexes etc... I decided to kick up my
Wholesale machine the last couple of
years, and low and behold I can’t seem
to find any REAL Wholesale Deals!
All those new people have driven the
market up and created so much
competition its just not as easy to get
great deals as it use to be. However,
via our Network and searching in the
areas that have less competition we do
find some great deals. But again,
prices are nuts and the rehab has gone
up all because our Market is HOT!




Breaking COVID-19 News

""So, as you have
probably figured
out, I like to be
in my own little
arena where

no one else is
playing or

at least very few.
I aim for the
strategy most
investors are not,
and buying
rentals is one

of those."

So now to what this whole
article is really about, and that is
going to Markets just outside the
major Markets. See I live in what
we call here in North Texas as the
DFW Market. Over the last several
years we went from some 5 plus
million people to over 7 million plus.
Outside buyers from higher priced
markets such as California, New
York, etc... have driven up our
prices with all the demand. So,
everyone has jumped into the real
estate game.

So, as you have probably figured
out, I like to be in my own little
arena where no one else is playing
or at least very few. I aim for the
strategy most investors are not, and
buying rentals is one of those.
Especially if that rental is NEW
Construction. Yes, we are starting

to do something a lot of Texans in

the past just would not do, and that is
travel outside our markets like the

Californian Investor has done for
years.

Only thing is we don’t have to
travel that far. You see we have
found some really hot markets
anywhere from a 30-minute drive
up to a round 3 hours outside the

booming DFW Market. Best of all
I’m now buying New Construction

houses with all the higher end
fixtures, flooring, even all brick
construction. Best of all they cost less
than that 1960 or 1970 home I buy in
my backyard that still needs $30 to
50k in rehab on top of the purchase
price. Even after those houses are
rehabbed, they still are older
houses.

So, let me tell you this article will
be a two-part piece. This first part

we will look at some of these new
construction properties in these out of

the Metroplex market. Yes, they still
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have a high demand and do cash flow
as rentals. In the next issue (Part 2)

we will talk about these properties
and how to take the standard rental
and have the option to turn it into a
VRBO, for in many cases you will
triple the Cash Flow!

So lets begin with the market

where I am buying New Construction
for rental only just less than an hour
to hour and half outside the DFW
Market. By the way we even have a
great Property Manager we work with
from our real estate club who can
manage them.

What I’m purchasing are
properties that are typically 2-1 or 2-2
brick houses with all the high-end
fixtures and flooring and even include
the stainless steel or black appliances.
These properties are smaller but there
is a demand for the price point as a
rental and even as a resale later.




l Breaking COVID-19 News I

Images courtesy of Jimmy Reed

The little town they are in was
voted as the number 1 Historic
Downtown in the USA. And let me
tell you the Market is rocking with just
a few Investors. Many DFW Investors
don’t even know about how Hot the
Market is here. Here is a little glimpse
of it.

Yes, this little town is booming
with growth and not enough properties
for the growth. More importantly
hardly any affordable rentals in the
area. And when you find something
for rent that is close to being affordable
its most likely a mobile home.

So, opportunity has arrived! We can
get these homes anywhere from
around $158 -$165k and they can rent
from_$1.300 to $1.400 a Month. Keep
in mind you have a new product, so
repairs are very minimal. Then,
because of the lake access and the
properties being less than a few miles
from the Square they could also be
used as VRBO and Airbnb. We will
talk more about that in next Month’s
article.

Imagine having brand new
construction houses in the hottest little
Market in the US just South of the
DFW Area which is rated 4th largest
Metropolitan area in the US. Just 30-
minute drive from Fort Worth and
another 45 — 75 minutes from
Arlington, and Dallas.

The main thing is
position yourself

S0 you can maneuver
positively no matter
where the market turns.




Breaking COVID-19 News

Also don’t forget next Months
magazine with part 2 of this article.
So, in closing for this first article
was to help get you out of the box of
doing what everyone else does.
When we travel the country speaking
at clubs and Expos, we always talk
about how to Wholesale in today’s
market and also how to look in areas
most do not such as Probate.
Sometimes we will even do a 1- or 2-
Day Training in the area to teach on
these subjects and more. This year
part of our full day events we will

include these new construction
opportunities along with using them
as VRBO and Airbnb as another
avenue for increased cash flow.

We also cover how to make
more money tax free with these
investments using a Roth IRA. So,
you may also want to consider
opening an IRA to hold these Buy

& Hold investments. Yes, you may
not have much money in them when
you start. But you can open one and
then start to wholesale properties, or
even wholesale notes so you can start
to get some cash built up. Then you
are also building your wealth for the
future. Typically, with an IRA you
are building that wealth tax free. So,
using a Roth does have some real
advantages.

The main thing is position
yourself so you can maneuver
positively no matter where the
market turns. If you keep your eyes
on the market and not so much on the
quick buck, you can become very
successful even Wealthy at this real
estate game!

Be Blessed with Success!

Jimmy Reed
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JIMMY V. REED

Jimmy V. Reed of Fort Worth, Texas
has been investing in real estate since
1987. In 1991, he started conducting
full-day training sessions on Wholesaling.
He then began teaching and
mentoring others throughout the
country. He is currently the founder
of the Fort Worth Real Estate Club
and has his own
real estate training company that
includes Wholesale, Probate,
Mentoring & a Biblically based Debt

Free training course and more!

More info available at
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Don’t settle for cable. Call now!

- AT&T
& s

1-877-570-9765 = Deaer

SELECT L PWLENOED PACRNGE - Enll 1. R iilitde-t b e 11 b, P Bl il L1 000 't b Dl i Py | 79 550 o st e 10 . ity A 1 e, o o ool gl s (il o Ll s Dowrmaty S0 i SELHLT Y il i ool i il
g il o B s vt Pricing kil bn-chaige § S, dliconnd: Worl evefl @ indopay & g, bl ety ) duye, o870 i Bk i e Sl ol it ng o |- bl g, o Lo oot vl ma el crreih e e i cfir st b el ot adrpan'pa-
ey, Bl el i sl v o poste v, B peE i el e o o e bl echeeber: SELECT N nchnlend T Ty mim vy wkor A st i b e e 0 NG, ad nr-l-llnl:l'-rr.-um Nk Fem B " Frice e Seonl pors B o g i

A e i I e o CHEIE aredien AT LI el e Tl -, it o i L e s i o ol e o il o, s el i, sl | skl s . 000 come v " . o i i v T it T M, el L ey
st g, fame all corra e oo, e il el e g iy b i el B-dalling e g ke cmieree

AT TP CIEIES, Sollr i Eipuipusni ot L I Corvbiwmass Mgl Wi+ st i s e [ iy o5 35 Franaisivaig o) i, dal e, Lo T iy 810 109 e et g Ao e i Bl b, v o e T 1 W i vl
ol b ey

N HD VR UPRADE DEIEE: reivita vl refupber oo e HD D8 el o 1o e Cpomes M. D L Pl o 9 U MY, Py o s o i 0T 8 e o 8 P L PR M Bt et o W G i e, 00 | ko D [ B sty

g, s ) DV o i s e ko et o i Wi, HLPS HD) Bl vt v DR oty T Db i rich Sl e, Lol o vt vl gy e HD DS o 0 e Y i il o’ 1 i e,
T O b YRR W e el e g B e ek 0 T e et 7 T 0 e et nn % cnavd e, appty i o, W™ e ] et Chared i METROR ok 5 o ety o ey B PR inr LA™ g wed et

e okl b, i U S 1y 5 A AT, L N e e el TP, CHOWH TR 6 megriod Wiy o ot et B cergsare) LK H P Exevnarimnt 11 A R ot FPEE™ o i mijeavete v of P Femmretd 117 610214 W0AT
el bl ey A B, B AT, Gl b D170 sed b [T s comsind smsi arw e of Aok 1 el i i Propaviy arrbion A1 o) coorguanse. i oty mar s arv B propev iy ol Raw e barcaree



tel:18775709765

No One Cares
More About Your

Retirement

"Self- Directed” means you make all
the buy and sell decisions. We only
engage in investments, transactions
and sell orders which you or your
investment advisor dictate to us. For
a large number of peaple the self
directed approach makes the most
sense becawse you aren't locked into
the narrow choices and self serving
interests of a mutal fund, bank,
brokerage or life insurance company
custodian. Take the reins and direct
your own retirement future today!

uDir-ect
IRA Services, LLC

_mﬂ' =directed retirement P.fnn.'r o seraices

www.uDirectlRA.com | (866) 538-3539



http://www.udirectira.com



